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his tractor-seat view shows you 


HY MOLINE-MONITOR DRILLS 
STAY WAY OUT AHEAD! 


Double power lift or Uni-Matic hydraulic power Tubular steel pressure rods—light weight 
ist ! h 
~ VOGT BNE Groep Hopper for raising or lowering furrow openers. Drill strong, durable. High quality pressure springs 
hel f ’ ape ' fee im 1 
sone eo eer Sayweey feed is thrown in and out of gear automatically C hendtes 
ed withoutreducers 


Waterproof lid. Easy to fill 
entifically spaced in 


ternal ribs deliver any 


quantity at uniform rotes 


Tapered roller wheel High carbon steel frame, 


bearings for light running, A” type drawbers keep Double-disc openers with MM's 


farm-proven close-spaced discs 
long life . openers in straight line of 


draft. Three heavy full 


length frame angles 


and front-of-bearing delivery 


Accurate Fluted Feed needs 


Single-disc openers with ex- 
bf ° . no seed gates. Two speeds for NOTE. This drill has been specially assembled with 


clusive close-to-disc deliver 
y towing all sizes and quanti the left hand section equipped with single-disc apes 


Bearings are chilled white iron, 
ties of seed. Cast-in revolving ers and fluted feed, the right hand section with dow 


dust and dirt sealed ovt 
wall plate prevents bridging ble-disc openers and dovble-run feed 


or grinding of seed 


ACCURACY BETTER THAN HAND-PLANTING! 


yu ¢ pr 

qora i you pla }evel cdl 

accuracy that makes MM Drill 

MM disc openct it clea 

seed to the moust earth at the bott é e furrow hefore Ul i ( 
dirt fafls back into place. Sec 

safe from wind and 
growth and riper vw are 
sowing produ Detter 


SOWS ANY SEED...ANY WAY! 


No special seed gates are necessary with an MM Drill to sow 


» 
Minncarocis Movin 


ctaomm IMINNEAPOLIS-MOLINE munneapouis 1, minnesota 











Your Biggest Profit Line 
with 40% or more discount and 
because they sell faster ! 


) & 
9 








No. 10 A little gem just 
5" long — 1" wide. Per- 
fect for close work 


No. 40 7” handle 
Famous 1%" carbon 
steel double blode 


Red Devil makes the best scrapers 
in the world and advertises them 
to 10 million potential customers 
regularly in Better Homes and Gar- 
dens. Popular Science Popular Me- 
chanics Farm publications and many 
other magazines, 

This creates a big demand for Red 
Devil Scrapers. A demand that will 
mean a bigger turnover—more profits 
with 40% or more discount—when 
you sell Red Devil—the world’s num- 
ber one scraper, 


Extra easy storing. All Red 

Devil wood scrapers have hole 
* 

drilled in handle for hanging 





really big 
4 sellers 


oy 


No. 50 Finest spade type 
wood scraper. 9” overall 
length. 2%" double blade 


No. 9 Sandpaper Holder. Trigger control gives 
instant release of sandpaper. This holder mokes 
good sanding jobs quick and easy. (No. 9A has 
sponge rubber base for added resiliency and give.) 


c$i Carbide blac 
lasts 100 times | 


Red Devil Super-Sharp high carbon 
blades are reversible and replaceable with 
tools or trouble. Blades are available 

or serrated — and give you added sale: 
profits when you stock them 


Red Devil T 
Irvington 11, N. J., USA 
World's Largest Manufacturer of Painters’ and Glaziers’ Tools Since 1872 








Plenty of reason why you sell the best 
when you stock the RB&W line 


FIVE GOOD REASONS 
You're looking at just part of an ! WHY IT PAYS TO STOCK RBAW FASTENERS 


> : of bolt vs, nu ivet i 
uled for billions of bol cr . Here ! The most complete line 4 fast, accurate and friend 


raw material that includes wire, rods and bars in n the field ly service 


‘ 


a wide variety of sizes, shapes and kinds of metal 2. Uniform quolity through 5. The original upside.down 


out the line package extra strong fer 

it insures a reliable source of fasteners. It enabl 3. Complete reliability o no-eelll, euich end cow 
’ ' handlin 

RBE&W to level it produc tion which mear pre supply 7 ng 


‘ *eeeeeeeeeeeeee eee eee eeeeeeeeeeneeee 


attention to orders, unfailing deliverte 
utors and to you 


You get an idea of the size of RB&W 

ing operations from thi 

unexcelled production faciliti 

ods, RB&W plants turn out pr a 

notch quality at competitive price enw 
Be sure you stock and sell the b n fastener 


Ask your distribu abou he compl » RB&W Plants of: Port Chester, N.Y, Coraopolis, Pa; Bock Falls 
R ) 7 nd los Angeles, { Additional sales offices at: A 
‘ if ; ‘ x ' ‘ ‘ 


line, or write 
(Phila.), Po; Pittsburgh, Detroit; Chica ton # 


. . , } 
Nut Company, P« »4 . Sales agents at: Milwaukee, New Orleo Denver 
Distributors from coast to ast 
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a) 
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IN Master's quality control no detail of design, material 
Or Construction 1S overlooked. Tolerances up to a half thousandth of 
an inch are rigidly maintained. Only the finest phosphor-bronz« 
springs, nickel-silver pin tumblers, hard wrought steels and brass 
are used Specially designed machines and tools — in the hands of 


Master craftsmen — assure the quality 
Make sales faster with , 


WEG, PETA Tee standards that make every Master Padloch 


a Mastery 1ece of protection 


Master Jock Company. Milwaukee 45. Wis. 


Worlds Largest Padlack Hanufacts 1¢%8 





rubs j ne ‘ I 
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j at the 


Hardware Show 


Chattanooga's answer to con- 


sumer demand for an econom- 


ical CART—rugged as a barrow! 


The DO-CART 


with seamless tray 


that's the 
a home 


Light-weight but STRONG 
DO-CART. BIG and built to last 
and garden cart you'll sell so fast you can't 


keep if in stock! 


Write Today for 
Complete Details 


tal CHATTANOOGA 


came WHEELBARROW CO. 
CHATTANOOGA, TENN, 


STRENGTH 











Before you sell 
ANY GARDEN SPRAYER 


know these facts! 


If you sell liquid or water-soluble fertilizers and insecticides, 
you owe it to yourself and your customers to know the follow- 
ing facts. Remember, in order to sell these materials, you must 


sell a practical, versatile applicator. Here are the facts: 


Bradson’s controlled vacuum permits 


large non-clogging suction holes 





. + WATER , 





. 
CROSS SECTION | SPRAY MATERIAL 
VENTURI TYPE SUCTION HOLE 
SPRAYER —" AL Size 


CROSS SECTION SPRAY MATERIAL 
BRADSON HYDRO.LIFT SUCTION HOLE 


SPRAYER \. * TUAL SIZE 


High vacuum sufficient to lift liquids 15 feet or more is 
a distinct disadvantage of “venturi type” spray mech- 
anisms. It requires pinching down the suction hole and 
internal metering jet in order to attain practical propor- 
tioning ratios. Therefore, it is impossible for such spray 

ers to handle many widely used materials. This inherent 
disadvantage was responsible for the development of 
the patented Hydro-Lift or so-called “overshot” prin 

ciple used exclusively on Bradson Sprayers. Remember 

It’s practically impossible to clog a Bradson Sprayer. 
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Bradson “open air’’ mixing distributes 
material evenly at point of application 


£ . , 
4 You can prove this by making a simple test. Fill any Bradson 


* 
T | Sprayer with undiluted bluing. Next, set three glass jars where 


the spray would normally fall, placing one jar at each edge of 


> } 
ww f . the spray pattern and a third jar at pattern’s center. Now turn 
eee Water on and spray jars from every angle. When you've fin 
T | ished, note the uniform color density in the jars. Equally 
important: Note that mixing in open air eliminates the danger 


ft . . 
“ of clogging and corroding internal chambers. Remember 
T | Bradson guns give even mixtures at the point of application 


Bradson sprayers are impervious to modern 
chemicals and solvents New wonder insecticides and fungicides 


such as Malathion, Chlordane, Dieldrin, etc., represent a tre 
mendous advance in the never-ending war against insects 
They’ve made life easier for both home gardener and farmer 
New liquid and water soluble fertilizers have taken the drudg 
ery out of plant and lawn feeding — providing home gardeners 
with a quick, efficient method of fertilization. However, intro 
duction of these effective new materials presented a real prob 
lem to all manufacturers of spray equipment. For maximum 
effectiveness they necessarily employ corrosive chemicals and 
olvents. As a result they caused rubber, neoprene and most 
plastics to dissolve. They quickly coated, pitted or corroded 
brass, bronze, steel, tin, zinc and other metals. No sprayer then 
existing was able to withstand these new chemicals and stay in 
service for more than a few sprayings. The only practical 
materials known that would permanently withstand both 
chemical and solvent action proved to be Polyethylene plas 

c, Nylon plastic and glass. That’s why it was necessary to 
redesign the Bradson Sprayer line, using these chemically 
inert materials. Research and retooling cost over $100,000, But 
Bradson (and only Bradson) Sprayers now have Polyethylene 
gaskets and suction tubes, plus molded Nylon spray heads 
Remember: Bradson Sprayers have no functional parts that 


will pit, corrode or disintegrate 


BRADSON SPRAYERS Modern Sprayers for Modern Gardening with Modern Chemicals 


THE BRADSON COMPANY ince NORTH HOLLYWOOD CALIFORNIA 
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JACKSON 


tops them all 


Regardless of their size and shape [and we DO 
have them all!) Jackson Automatic Electric and 
Gas Water Heaters will change the shape of 
your bank roll! \t will grow full and fat on the 
profits you'll make with Jackson sales! Stock the 
complete Jackson line — Water Heaters and 
Hydro-Pneumatic Pump Tanks—and you'll see 
it's not the shape that matters most— it's what is 
inside the shape that sells more people on Jack 


son 


Write, wire or phone for complete infor 


mation on the fast-selling, profit-making 
Ree od Jackson line 
Distributed Only Through the Most 


Progressive Jobbers! 





W. L. JACKSON MANUFACTURING COMPANY ch 


1222 EAST 40° STREET a. weet, lelelc? Wy Ane 4, 1, B 


SALES REPRESENTATIVES 


AR 
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CLINTON 
HARDWARE 


Do-it-yourselfers want to do their work kinds of home projects. "Ne wonder they 
quickly ...easily...cheaply...and, at the call it the product with 1001 uses ,""Boy 
same time, efficiently. That's why so many these Saturday craftsmen, 
of them rely on CF&I-Clinton Hardware Yes, CF&I-Clinton Hardwere Cloth Ts a 
Cloth. It’s so versatile that it can be used natural for amateurs—and professigpols, 
for @n unbelievably wide variety of jobs too. It's easy to work...and con be bent 
— from plaster reinforcement to bird cages. and twisted without breaking at the edges 
In fact, many smart do-it-yourselfers would or other points. CF&!-Clinton Hardware 
tell you that they consider CF&!-Clinton Cloth is galvanized after weaving for 
Hardware Cloth indispensable for many improved wear and corrosion resistance. 


CF.1-WICKWIRE 


HARDWARE PRODUCTS 
THE COLORADO FUEL AND IRON CORPORATION 


THE COLORADO FUEL AND IRON CORPORATION—Albuauerque + Amarillo « Billings © Bolse « Butte « Casper + Denver + El Paso 


Houdion © Linedin (Neb) + Los Angeles « Geklend © Okichoma City + Phoenix + Portiand + Pu * Salt Lake City + San Fr 


Spok@te'* Wichifo «+ WICKWIRE SPENCER STEEL DIVISION — Atlonta + Boston + Buffalo « Cileage + roit * New Orleans + New ¥. 
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Wrap up your Christmas 


tits tia _ 2 


Here are the PYREX ware gift 
items your customers will see in these 
leading national magazines... 


Your customers will be among the your full line of PYREX Oven 
millions and millions of readers ware, Bakingware, Flameware 
who will see these PYREX Ware Colorware and Dinnerware out 
items suggested as giftsin powerful on display, where every customer 
full-color spreads and pages in... can see it~ and buy it! 


.Dec. 5th 


LADIES’ HOMEJOURNAL.Dec, Remember your floor and 


counter space is most profitable 


PROGRESSIVE FARMER. . Dec. to you when it’s used to display 

TRUE STORY items that move fast that sell 

So let everybody know you've on sight like PYREX Ware 

got the goods as advertised. ‘That's why it will pay you to 

Clip the ads and put them up on capitalize on the proven sale 
your windows and counters. Get appeal of PYREX Ware! 


je 


er 








PYREX Rownd Baking and Serving Dist PYREX Koob Cover Casserole, lets PYREX Covered Bow! Casserole lets PYREX Oven Roaster is 
comes in smart Desert your customers see what's foods brown more evenly enough for a small turkey 
Dawn Yellow or Desert cooking. They can bake, It comes in Desert Dawn can also be 

Dawn Pink. 1Y)-qt. size, serve, store in same dish Yellow or Pink 2-qt separate 

only 05¢—also available in Cleans easily saves dish sive $1.50—also avail porous sur 

clear PYREX Ovenware washing. 1'Q-qt. sive a9¢ able mn clear Ovenware washctl 

















Visit tHe RNING GLA CENTER CORNING NY CORNING GLASS WORKS — 
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profits right here 














PYREX Flameware Saucepae lets com see what s PYREX Colerware Bow! Set has lors of difter PYREX Flameware Teaget for | we. be 
cooking. Has lock-on cover and ent uses, for bak f r and + R kon ce 
stay-cool handle. Extra broad bas« mixing. Bowls nest to save shelf snd stay-cool handle for easy pouring 
gives added stability. 2-qt. size, $2.75 space, Complete set of four, only $2.95 Heautifully grace s-Cup size, $2.25 





















PYREX Flameware Percolater 
shows when coffee 
is perked to exactly 
the right strength 


Lasy to keep clean — PYREX Colerware Oven and Retriperate Set for bak 
because it's smooth se ‘ s ish hold 
n »orous pp list 
P ¥ KI Ware ‘ C as { I hve plete se if list 
6-cup size $3.45 $3.95 a rea aricle alue for « ly $3.25 








- 
—- 


’ 





li-giece PYREX Dinnerware Sets COMme witl art I ‘ 
llamingo Turquoise Dove (Cra Regen P i bands. are $6.95) Ma 
Green or Royal Burgundy borders banded ir , go k prece are availa 











— $$$ 


Order now and get your share of 
Christmas profits from PYREX Ware! 


Check your inventory and be sure you have time to set up special displays 

have all the PYREX Ware items your featuring PYREX Ware for Christmas 

customers will be calling for. If you're Order special stocks of PYREX Ware 

short, get your order in early, so you'll from your regular distributor now! 
CONSUMER PRODUCTS DIVISION —CORNING, NEW YORK 
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“GOING 
10 
THE 

Docs” 


pisPLAY HODELL DOG CHAINS ror your snare 


In every community... on the farm, in the suburb or in the city 

. the dog population is increasing. It's a ready market for 
Hodell Dog Chains... but you've got to display them so your 
customers will buy them. 

Hodell Halter and Dog Chains come completely assembled, with 
steel swivel snap, ring and toggle. Packed 6 or 12 to a carton, 
according to size. You can also order Hodell kennel and exerciser 
chains, dog couplers, chain choke collars. 

For complete information on the complete line of Hodell welded 
and weldless chains, ask your distributor or write for the 


Hodell Catalog. 


new assortments of Hodell Dog Chains 


Get fast sales action with these 
display them for 


with bright red, green and yellow plastic handles. Then. 
fast sales on this attractive Hodell Dog Chain hanger. Fach display comes 
complete with 12 chains and 2-color metal hanger. Assortments with 
metal handles also available. 


HODELL CHAIN COMPANY, Cleveland 3, Ohio 
Division of The National Screw & Mfg. Co. 


OT ational Fasteners fp Hodel! Chains of Chester Hoists i 
a) 





>. 
r? 


a” 
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“Business Publications tell us what’s 
new in the food business” says 


JOSEPH B. HALL, President, THE KROGER CO. 


With the top men in our organization, busin lalk with man nt nin as 
public ition reading is a habit Mr. Hall goes on to itl find Mr. Hall 

Say Ideas, trends, ck clopment the kind of new is typi ! 

that Vital te uccessful, everyday operation on And 

we know will be covered and analysed by the alert 


reporter! ind editors of these wuzing 


NATIONAL BUSINESS PUBLICATIONS, INC. 00: ritrecorh sivect, ¥.W. Woshington 5. 0.€ © Sterling 2.7598 
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AND PRICE CHANGES 


Nation's Year-End Business Activity 
to Continue at Record High Level 


THE NATION busine activit 
ontinues at an exceptionally brisk 
The boom is at record high 
with total output——-the na 
tion gro product——a whopping 
17 billions above a year ago 
While busine may have had it 
confidence jolted by President 
Kisenhowe! illne there ha 
been but a momentary slackening 
ind predictions are that economu 
activity will continue high for the 
remainder of 1955 and will extend 
vell into 1956 


Record Production 


At present, factory production | 
at record levels, while individual 
incomes are larger than ever be 
fore in history. Personal income 
in fact, exceed an annual rate of 
$300 billion, a better than six pet 
cent increase over 1954. At the 

ime time spending has never been 
oO big. Consumers are expected to 
go on spending and the year as a 
whole, according to some pred 
tion hould be at least five pe 
cent over the record for retail sale 
of $170 billion registered in 1953 
and repeated in 1954 

Unemployment meanwhile ut 


; 


all 


) million has been no problem at 


Christmas Sales 


Retail merchant are looking 
forward to unsurpassed Christma 
busine the automobile manu 
facture! now bringing out new 
models, expect production to con 
tinue on a high plane; the tee! 
mills foresee no let up in demand 
In brief, the boom is to move on i 
the months ahead 

Even the furmet ituation 
eems much improved. The out 
look is for the best crops in several 
vears, with the result that the 
farmet financial picture is ex 
pected to brighten considerab! 
joth farm equipment manufactur 
el and dealer are optimists 
about future sale and so far thi 


12 


billior 
in automobile 


ar sales of new car sales holding ! 


. oO jle t t} 
been above 1954 mer it is probabie that ‘ 


of consumer credit 
° jump 
Ove! the past al 
Employment Reaches jie eases Gate tenis 


New High Peaks at a slightly faster rate than « 


umer income The volume 
DURING THE past em 


tanding 1 currently equal 
ployment has been in a sustained ‘ 


about 12 percent of disposable 
increase, After a fairly slow pick ‘ , ‘ 
onal income compared with 


t { 


up earlier this year in response 
percent a year earle! 


rising economic activity, emplo emer the aavorne 
points out that although 
credit outstanding 

ly relative to 


current rath 


ment rose to a record 64 miullior 
job in June 

Unemployment declined to 2.2 
million workers compared with a 
level of 3.3 million at the beg 


ning of the yea 


. 


Slight Decline in 


Conti di i 
ee ee Farm Price Received 


Consumer Credit 
¢, THE INDEX OF Prices Rece 
farmers declined two percent 
mid-July to mi 

cent below Aug 

livestock and pt 


CONSUMER CREDIT continues 
ncerease, The Department of Con 
merce report that hort and 
intermediate consume! credit 
outstanding rose by 400 miullior 
dollars during Jul Wi t { whole we anchan 


month while the 
the Increase i yong . 


n automobile credit 


Wi down 10 point 
Prices paid 


about one pel 


Sharp Rise in 
Consumer Income 


HIGH VE l r ] 
sanaminan as ae urage high ley Cotton Crop Smaller; 
pending. Consumer High Yield Per Acre 


luxe in September! 
THE 1955 COTTON crop v 


at 12.6 million run: 
t 1. Thi 
bale 


at an annual 
and about 
third quarter 
crease in Wal 
iccounted f 
rise over the yea! 
Department of Commerce 
Personal income 


bore 
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post) Seven SAopwmate. Christmas Specials 


POWER TOOLS 
PRICED FOR 
PROMOTION! 


The VALUE in the product 
brings people in the door 








POWER SHOP 











The Shopmate line of power tool 
, j . offers you seven Christmas Special 
Here ample variety to otler those 
— who insist on buyin promotional 
merchandise. And at « fs that permit 
attractive retaul pricing! This source of 
plus busine will produce profit 
somewhere Why not for d Return ; 
’ 
the coupon for full-color illustration om . 
of all shopmat ( hristma Special - 100.1 Deitt Kie 
No. 1950-60 Drill-Saw Pegboard Kit. C: ; . , ©. S1G-1 ey" Orit Ke 
ind complete informatio Mail the 
i” drill, saw attachment, and all acc« ) , 
ries for grinding, sanding a d polishing A coupon fod / . 
total of 37 pieces. Pegboard fastens to wall 
keeps all tools handy 
No. 740-6 Shop-Toter Drill and Saw Kit. | Ne. SDA-5 Automatic Screwdriver Attachment 
No. 620 Saw. Feature excl e Pet-O bur ‘ geared ; ’ ; ele 1 re 
Matic Slip Clutch. I ‘ Kick I b amp. AC-DC 1 ZP-1D ‘ ' ee tted 
and mot overload, ¢ ire ! x 4 Attachment.A t led ' rh i ' 1 Allen wre 
i Biggest sa ‘ ! 61 for dr F ' ‘ . (he 





: TOVA . 
\ oe ¥ ! 
\ ’ PORTABLE ELECTRIC TOOLS, INC , 
320 W. 83rd St., Dept. SH, Chicege 20 | 
~ “nt , 
4 
- r 4 j | 
——_* 
, — 
No. ZP-1 Zip-Saw Attachment. | 
vif ked bye j ( ( 
gift y 
w. Ri C | 
! Manufactured by Portable Elect Too ime a 
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Dallas Wholesale Firm 
Announces Staff Changes 


within the rank 
ddition of a new hardware buyer! 
of additional op 
been announced 
ident of Hall 
Dalla 


PROMOTION 


gd ucquisitior 
eration space have 
by Tom Hall, pre 
Wholesale Co Inc of 





R. O. Moseley 





Dan Fortune 


Texas, wholesalers of houseware 
and hardware 

R ) Moseley, ale 
the firm for the past 
has been advanced to the position 


of general sale and Dan 
Shap 


man with 


nine yeal 
manavetl 


Fortune connected with 


leigh Hardware Co. for the past 
seven years, Joined Hall on Sep 
tember 6 as hardware buyer 

Hall commented that addition 


14 








ese ti mer! or 
ement of a lot of | : ‘ 
esp bility ind ( { 
thie to concentrate more nm < 
tinued owth of the busine 
The iit pace cq ‘ 
contained i t 1 bu j 
now unde lease and located nea 
the mal tore Thi add +000 
quare feet and bring the total 
gqQuare footave of the Hall Whole 
le ope ition to 62.000 
© 


Misner to Extend Sales 
Coverage for Empire Plow 


THE EMPIRE Plow Co., Cleve 
land, Ohio inufacture Oo 
engvapin tool announce that \ 
W. Misner who ha i 
cars been In Charge of sale tne 


outheastern section of the United 


State now will take on additional 
territo: This will consist of the 
eastern half of Texa 

Misner has had wide experience 
n the soil engaging tool industry 
and is well known among the trade 


in the southeastern area. He is a 
membet of the Old Guard 
outhern hardware alesmen ol 


tanization 
Misner will 
Na hville 


make h home 
Tenn 


MANUFACTURERS - WHOLESALERS 





A. W. Misner 


Amarillo Hardware Issues 
1955-1956 Toy Catalog 


A NEW 235-page 1955-1956 Toy 
Catalog has been ied by Ama 
llo Hardware Co., wholesale firn 
Amarillo, Texa The catalog 

Vas printed in the compan own 
rintin department unage tne 
ipervision of Don Mitchell. Ap 
proximatel] 1500 catalog were to 
be distributed to deale in the 


trade area which the compan 

erve In addition to these bound 
catalogs, the same catalo placed 
in the 29 traveling ile repre 

entatives’ loose leaf catal: 


Hyde Holds Annual Sales Conference 


“HYDE 80th YE 


OPERATION - CO-OPERATION 
SALES MEETING SEPT joss 





The Hyde Manufacturing Co., of Southbridge, Mass., recently observed 
its 80th anniversary in connection with the company's annual sales con- 
ference. During the “operation co-operation” sales clinic, Hyde sales rep- 
resentatives from Coast to Coast were shown new products and were 
presented the sales and merchandising program for 1956. President A. J 
LaCroix presented long service pins to representatives L. Howard, C 
P. Jarrett, R. J. Konnerth, F. E. Alsop, David Hobbs and L. Karotkin 
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SEINE TWINES 
SEINE CORDS 


YOU CAN PUT YOUR STAGING 


VENETIAN BLIND CORD 


CONFIDENCE IN THE CLOTHES LINES 


MASON LINES 


FISHING LINES 
NYLON CASTING LINES 


STARTER ROPE 

JUMP ROPE 

MOP HEADS 

WHAPPING TWINES 
KITCHEN LINES 
EXPRESS TWINES 
CHALK LINES 

PARCEL POST TWINES 
POLISHED INDIA TWINES 
PLASTIC CLOTHES LINES 
JUTE TWINE 





QUALITY MERCHANDISE 


PROMPT DELIVERY 
ON 


JUTE 
TWINE 


available in 











2 popular sizes 





@ ART. 544 
al. 
“+ ORDERS OF $50.00 OR MORE, FREIGHT 12 Ib. 3 ply—1185 ff per ball—49 lb. test 
PREPAID. Orders of less than $20.00 f.o.b. Mill, 
Lawndole, N. C., Van Nuys, Calif., Marietta, Min 
nesota, or Dallas, Texas. Orders of $20.00 to 
$50.00, freight allowed to $1.00 per cwt. Freight e ART. 545 
ee ee ee ee 28 Ib. 3 ply—510 ft. per ball—94 Ib. test 
ovrsige corriers reguiar zone of Celivery 











Put up on 8 oz. solid wound balls. Packed in bulk 





NM ' ’ re 


Cleveland Mills Company = NORTH CAROLINA 
ESTABLISHED 16 1673 ’ ar Mm vows t Nes yon 
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(Continued from page 14) 


Shown above are a portion of the dealers at the luncheon given by Morrow- 


Thomas and Amarillo Hardware Co 


conjunction with housewares clinic 


Housewares Sales Clinic Held by 
Morrow-Thomas, Amarillo Hardware 


MORE THAN 110 = dealer and 
ilesmen attended a joint house 
vares clinic held September 11 at 
the Caprock Hotel in Lubbock 
Texas by Morrow-Thomas Hard 

* Co. and Amarillo Hardware 


his was the second sales clink 

ponsored by the two whol 
ile organization the first event 
being held in Amarillo about a 
ear previously 

Visiting dealer 
into eight group 
pending about 40 minute 
ales rooms of the individu: 
ufacturet participating 1 the 
clin 

Lunch wa erved betwee! 
morning and afternoon session 
which = time everal prize 
ewarded. The one-day eve 
concluded by 5:00 p.n 

Factory representatives pat 
pating in the clinic were 
Gamble and Doc Parker, and 
Kirks representing Griswold, Cole 
Flyte and Rival: Phil Parhan 
Revere; Hugh Smith, Rubbermaid 
Ga Gardnet Wear Ever Johr 
Hogue, Cosco; Dave Crockett, P 
rex: Frosty Bennett, Mir 
Melt Parks and Jepp Jone Ecko 

Fred Townsend, buyer and mat 
auger of the housewares department 
of Amarillo Hardware Co. and 
Fred Sullivan, sales manager and 
vice-president of Morrow-Thoma 


16 


of both sponse 
repe rted that deal 
enthusiasticall 
al expre ing 


clink of tl 


© 


Belknap Hardware Buys 
Additional Property 


Die BELKNAI Hardw 


Factory reps participating in the clinic were, left to right, seated: Dave 

Crockett, Pyrex; Gay Gardner, Wear Ever; Hugh Smith, Rubbermaid; John 

Hogue, Cosco; Phil Parham, Revere; Ray Kirks, Parker-Swanson Co 

Standing, left to right: Don Gamble, Parker-Swanson Co.; Jepp Jones, Ekco 

Frosty Bennett, Mirro; George Simmons, Ekco; Ralph Kent, Mirro; and Doc 
Parker, Parker-Swanson Co 
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“You can tell 
by the way she snaps 
f 


Says DONA BROULLETTE of . :. 
ae 
LUCKS & CLARKE CORPORATION 
(Hardware, Building Supplies, Millwork) 


WALLINGFORD, CONN. 


4i 


profit with | oO F 
Call your ne , 
These local bus nessmen are liste ” 


L 
het LIBBEY: OWENS FORD sire cusy-to-cwt WINDOW GLASS 


/ 
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irl R. Walker Joins 
John T. Everett & Co. 


Int R. WacKer, of Houston, Tex- 
ui has joined John T. Everett & 
Co manufacturers’ representa 
tives of Memphis, Tenn as a South 
Texas representative effective Or 


obe according to LN. Wil . 
Bo phon mae a Foe Assistant Manager Named 
erson Ianaging pa Cc! 
for Schoellkopf Hardware 
W. T. (BILL) INGRAM has been 


nted assistant man: r of the 


T ne 


SC nOE llkopf 


Dalla Tex: 


David H. Comtois 


Leon Gough Appointed 
Savogran Co. Sales Rep 


LEON GOUGH, president of 
Gough Associate 226 Mon 
ery Ave Oreland, Pa 
as appointed by The 
Co. a ale representath' 
Irt R. Walker tates of Maryland, V 
Carolina, and the Dist 


, lumb i 
Walker formerly was a sal 


representative in Birmingham and 
Houston for Vulcan Rivet & Bolt 
Co., and until joining John T. Ev 
erett & Co. wa ales manager of ® ° 
the Bolt Supply Division of Nowry Wallrite Winners 
J. Smith & Co., of Houston 

During the war he was a naval 





officer and a seaplane pilot seeing 
action in the far Pacific 


+ 


ACCO Appoints Comtois 
Regional Sales Manager 


Davip H. Comtois has been ap 
pointed regional sales manager for 
the Pennsylvania Lawn Mowe! ’ 
Divi “nt Ameri = Chain & Cable Wax-O-Matic Completes 
Co ° ‘ ’ ‘ 4 ka 

ne., responsible for tht New Cleveland Plant 

ton, New York, Philadelphia, and 
Atlanta district He will make hi MASTEI 
headquarte! at 230 Part Ave ! 
New York Mr. and Mrs. Charles Lovelace, of 

Comtois joins the ACCO organ Dyersburg, Tenn., depart from 
Dallas, Texas for a 7-day holiday 
; . in Mexico City. Lovelace, a sales- 
ager for the Exact Level & ool man for Orgill Brothers, Memphis 
Manufacturing Co., Ine. Prior Tenn., won the trip in a summer 
1; sales contest conducted by the 
Walirite Division of Fieming & 

Sons, of Dallas 


zation after erving a ale 


that he was employe 
manager of Standard Pro 
the Corbin Screw Divi 
American Hardware ¢ 
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H-8 TOOL MERCHANT . DISPLAY CASE A 

16 fast-moving Money . Stable, rugged design Display 
Makers. Display of lacquered Cases of heavy oak. Red velour 
red metal. Designed as a semi- ° backgrounds on which tools are 
permanent fixture. Fits in Peg mounted, Tool replacement is 
Board, on Wall or Cabinet , : ‘ simplified each tool space is 
Holds 2 each of following / : identified b ticker. Glass door 
91-8 and 91-10 wrenche panel for full view of tools, 33” 
40-7 and 41-6 diagonal cut- : high wick ” deep, dis 
ting pliers, 7-6 slip joint No Charge play hol j ca Toorus* 
pliers, 50-8 side cutting pliers for Display Shipping 

307-10 rib joint pliers, 654-6 No CI F 

long nosed cutting pliers o Charge for Display 





W-5 ADJUSTABLE WRENCHES MIDGET TOOL 
DISPLAY CARDS 
In red and white baked lacquer 1! Pool on iat talks 


Sturdy steel. Has holes for wall 

mounting and wire easel for win s Gn p = di ste 
dow or counter display Holds 2 ea to : TT lerance 
each of following 91-4, 91 10, — 
91-12 and 3 each of 91-6, 91-8 a oo 
also a service parts kit. 16” high ai 





witl 





12 wide—2" deep Shipping ‘ lt " = 
wet 11 Ibs fu a 7 


No ¢ harge for Dis play Vo Charge for Display 


j 
i 


plastisol handles 





FENCE PLIERS ‘ ' a H-18 MERCHANTMAN 
DISPLAY CARD Y a . . Pe, DISPLAY CASE 


Colorful counter or : te D Hoy a + pt r 
” ( ) pla ! nm fhattira 


window display. Illus . mm ; , | 
trates the multi-pur aa 
pose uses of the tool 


wrdered by 
tripping. Designed 
emi- permanent fixture 


- i ‘ 
al . : s : 
hammers nails, plices - tilable with No. 9O or 91 
wire, cuts wire, pulls 
staples. Holds one 
1932-10% Fence Pliers 


of adjustable wrenches 
hipping wet 


No Charge for Display 








LJ 


These tools have been market pre-tested in the field 
and have proved themselves winners. And they will 
win sales for you! For more profits, stock, display and 
sell the Urica® Line 











ond the world's 


| 
it pays to sel best tools are 


quality tools 











THE HALLMARK OF QUALITY 


UTICA DROP FORGE AND TOOL 


CORPORATION 
507.10° 











UTICA 4, NEW YORK 
\ in Conede: ADLAM TOOL & SUPPLY CO. LTD, MONTREAL 
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Atlanta's New Federated 
Mutual Building Opened 


FEDERATED Mutual Implement & 
Hardware Insurance Co south 
ern Division now occupies its new 
half million dollar, air conditioned 
building at 1400 West Peachtree 
t., N.W., Atlanta, Ga 

With a floor ar 
quare feet, the new 
two stor at the fron 
tories at the rear, The 
Georgia Verde Antiqu 
and buff brick witl 
trim. Lounge and lunch 
in’ contemporal deco 
vided on the first 
parking is provide 
the building 

The Southern on 
Federated Mutual policyh 
Georgia, Florida uth Carolin 
Kentucky Tenn Alabama 
and Mississipp Resident Vice 
President Lee Dav n charge 
He founded the division in 1921 

Federated Mutual writes a con 
plete line of insurance for | 


ne home and ca 


o 


Mirro Manufacturers 
Observe 60th Year 


SIXTY YEARS of pro 
aluminum busine 
memorated recently b 
inum Good Manufa 
Manitowoc, Wi maker 
cooking utensil 

The company's five fa 
rolling mill in Manitow«« 
River Wi had the 
back in 1895. The Mir 
brought out in 1917 

Present officer of 


20 


G. M. Baird & Co. 
Adds New Salesman 


W. C. McGowan Appointed 
Sandvik General Manager 


igoryt 


WwW. C. McGowan 
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BIG BUILDING PROVES 


there’s a big market for 
Pressure-Creosoted Wood! 





ert! 


ae 


ws 


This barn, owned by the Enterprise Livestock Com 
pany, of Enterprise, Alabama, is one of the largest 
pole barns in the South. It is 150 feet long, 162 feet 
wide and 48 feet tall 

In all, 88 poles pressure-creosoted with USS Creo 
SsOTE—were used to complete this large barn. The 
poles vary in length from 16 to 54 feet, and many of 
them measure 27 inches around 

Mr. B. J. Wilkes, Manager and Co-Owner with 
Mr. Rex Forehand, has this to say about the use of 
pressure-creosoted poles. “We wanted pressure-creo 
soted poles because all the information we have ob 
tained taught us that these poles would last much 
much longer than untreated poles. We expect no 
maintenance on the poles and other pressure-creo 
soted parts. We also believe, from the figures we could 
put together, that we saved at least a third of the cost 
of the complete building compared to other types of 


barns we could have built. Pole construction uses les 
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Mr. Wilkes and Mr. Forehand in 
front of their big commercial live 
stock barn 





labor and material 


This is an unusual case, but only from the size 
angle. The market for pressure-creosoted poles and 
other wood products is growing rapidly throughout 
the South. More and more farmers and businessmen 
ire turning to easy to-build, long-lasting pole struc 
tures. And this means a bigger market for all types of 
pressure creosoted wood 

If you are not now stocking pressure-creosoted 
wood, it will pay to investigate its possibilities. Just 
end in the convenient coupon and we'll send you the 
name of your nearest treating plant and supplier, the 
complete story on the advantages of USS Crrosors 


ind details of our consumer merchandising program 


Interior view shows some of the many animals waiting fer 
auction. The extra high center section of the barn assures 


adequate ventilation in warm weather 


r . 

j Agricultural Extension 

| United States Stee! Corporation | 

| 525 William Penn Place, Pittsburgh 30, Pa | 

Please send me a free supply of folders Build and Save 

Please send me names of pressure treaters i 

| | 
Name 

| Address 

| City State 

| 








Ae dal 
* Guaranteed by 
Good Housekeeping 
* w ms 
or 


vores _ 


MODEL C-690... 
Retails for $13.95. 
Also three other 
Met-L-Top Models 
$8.95 to $11.95. 








MODEL 375 

Retails for $2.98 
Other Models at 
$1.49 and $2.29. 


3 Great Lines of Housewares 


from One Dependable Source 


Puts you in the 


PROFIT PICTURE 


with 


MET-L-TOP 
IRONING TABLES 


.the nationally advertised ironing table 
that is nationally known for comfort, hand- 
some appearance, rugged construction 
and the big profits it is making for dealers 
everywhere! 


(nelly MET-L-TOP 


PADS AND COVERS 


fit MET-L-TOP and all other standard- 
size woning tables. Sanforized covers 
made right to fit tight.” Cotton knit or 
Goodyear Airfoam rubber pads 


Cua (ity 


GALVANIZED WARE 


The Cream City items shown below are just 
a few of over 75 different products in the 
famous Cream City line of sell-on-sight items 
for the home, farm and garage 


GEUDER, PAESCHKE & FREY CO. 


1325 W. St. Paul Ave., Milwaukee 1, Wis 


, 


EXPORT AGENT, 25 Beovwer St, New York 4, N 


Over 75 different 
items... hot dipped 
and galvanized 


sheet. 
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For bigger sales and profits next spring 2s 


ORDER YOUR TOOL-UP TIME KIT NOW 


True Temper’s FREE packaged promotion on lawn and garden 
tools boosts dealers’ sales 14% to 76%! 


True Temper’s packaged TOOL-UP TIME 
promotion was a great success in 1954 and 
‘55—and it will be even bigger and better in 1956 
Thousands of dealers held Tool-Up Time store pro 
motions last year 


\ 
. 


and reports from all over the 
U. S. showed it boosted their garden and lawn tool 
sales anywhere from 14% to 76% 


Your 1956 Tool-Up Time kit will be entirely 
new fresh different. Will contain over 
30 full-color, pieces — plus 
dozens of practical, tested ideas on how to make 


4 


eye-catching display 


these fresh, appealing displays pay off in bigger 
Make your 


appeal this spring! 


sales for you tore sparkle with sale 


Fill out the coupon below and we'll send your 


w ; 
T kit absolutely jree 


after the first of the year 

in plenty of time for Tool-Up Time. You hold 
lool-Up ‘Time when you want to, at the peak of 
But don't wait. Dealer 
«© terrific that we ran out of 
kits. So get on the top of our list 


your tool-selling season 
demand last year was 


word im the 


coupon now 


Modern merchandising units stimulate extra sales 


<5 
1 


We 
t 





NEW 44-TOOL MERCHANDISING UNIT No. G-44 


A complete Garden Shear department in 2', sq. ft. Contains 


44 tools, all best sellers. Price includes sturdy wire stand 
$5 advertising allowance 


RUE [TEMPER 


You Can Look to for Leadership 


Finest quality in Garden, lawn and farm tools + Shovels + Shears 


Hommers, hetchets, axes + Fishing teckle + Gelf-club sheofts 
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FAMOUS "GARDEN CENTER" MERCHANDISER No. M-64 


Purchased last year by thousands of dealers. 64 most-wanted 
displa tand. Price includes $ wivertimnys 
| ‘ ii 


iiowanne Speci retil imit sileatole 


True Temper Corp 
1623 Euclid Avenue 
Cleveland 15, Ohie 


Attn: Merchandising Dept 


Please send my Teel-Up Time kit te address below 


23 








(Continued from page 20) 


Dealer: we 
and at the fin: 


in char} 


J.D. McKie Opens 
Manufacturers’ Agency 
J. D. McKre, forme: 


dent and sales mat 


Hardware & Supply Ce 


More than 100 dealers attended the housewares clinic held by The Walter 
Tips Co. in Austin, Texas 


Successful Housewares Clinic 
Held by The Walter Tips Co. 


at Mueller, Rubbermaid 


Mone THAN 100 retail dealer 
Visiting dealers gathered at the 


tended a houseware ales clinw 
held September 18 in Austin Driskell Hotel, and following a 
Texas by The Walter Tips Co brief welcome from Carl A. John 
on, president of The Walter Tip 


hardware wholesaler with head 
group 


Clinic at Co., were divided into five 


ouartet in that city 
with a company representative 


tendance wa welled further by 
ome 46 Walter Tips Co. repre acting as group leadet 


entatives who also were on hand Factory representatives had di 


plus the factory representatives of play et up in individual hotel 


room Classes lasted 45 minute 
at the end of which groups moved 
the next cla Instruction The new firm to be wr i 
fac McKie & Co., will repre 
vari tories in the Southwestern 


the five manufacturing companie J. D. McKie 
participating in the event 


Representing these five hous« on to 
John varied from cla to cla a 


ware manufacture! were 
tressed 


Me Hogue, Cosco: G. C. Pederson tory representative 
Mirro and Comet; C. W. Van Ette: ous phases of product informatior 
cx Kennet! fabrication durabilit daispla 


Geors and advert ‘ 


Texa Louisiana, Arkans: 
Oklahoma. Headquarter 


und Jay Bower, Py1 
6716 San Pedro Ave 


Carpenter Revere ana te 


Shown above are factory representatives “in action” at the clinic 
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Sh aie ated 








SAVANNAH, GA. PLANT 


. 
= - w &£ 


MOBILE, ALA. = N\ 


- 
Ruberoid plants in key Southern cities speed these 








asphalt and asbestos building products to you “\, 
Call the man from Ruberoid for fast service on any \ 
of the following high-profit items Wy 


ASPHALT ROOFING SHINGLES FIBERGLAS INSULATION! 
Most efficu nif Ou i? ul it hl ; 
LOK-TAB SHINGLES! kets, batts and pouring wo 
Hurricane-proof! Hidden tabs lock or COLOR-GRAINED ASBESTOS CEMENT SIDING 


hottom! Striated color ne dd ds j th Dur 
} sé il Ij iv i wer fhe i 

TITE-ON SHINGLES 

aN AMERICAN THATCH ASBESTOS ROOF SHINGLES 

and doubl coverage ty teh f My ' ned pure 
aay oe i a tah DOUBLE -COVERAGE ROLL-ROOFING 

vi? wat j unpl d nou ] tad ndad Ho 
in hy do ‘ine ij ; , re / 


THICK BUTTS 
wttractive colors 


STONEWALL BOARD 


; , 
wal vet long-lastir Range o i 


ae 46) -14-4°) | kee 


ASPHALT AND ASBESTOS BUILDING MATERIALS 
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Red Taggs 6 74 Merchanalising Tips: 


ly’ 7 


ys 


“Home handymen” like to work 
with these Cyclone Hardware Products 


It’s far easier to do a good job with top quality materials like Cyclone Insect Wire Screening 
and Cyclone Hardware Cloth. And because “do-it-yourself’’ devotees are quick to recognize 
this, it’s far easier to sell these Cyclone “Red Tag’”’ Hardware Products. 


Here’s what your customers can count on 


| IN CYCLONE INSECT WIRE SCREENING 


straight wires and even uniform mesh 
attractive appearance and durability 

a complete selection in galvanized, bronze 
and aluminum 

plus the Improved Multiple Wire Selvage 
that makes a snug, flat fit a sure thing 





IN CYCLONE HARDWARE CLOTH 


a woven cloth with a welded selvage that 

makes installation easy 

heavy galvanizing for long life 

straight and even wire for good looks 
You ll establish your store as headquarters 
for quality when you stock and sell these and 
other Cyclone “Red Tag’ Hardware Prod 
ucts. But maintain the complete line; if your 
inventory is low, order from your jobber today 





CYCLONE FENCE DEPT., AMERICAN STEEL & WIRE DIVISION 
UNITED STATES STEEL CORPORATION 


WAUKEGAN, KLLINOIS - SALES OFFICES COAST TO COAST 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


eee USS CYCLONE:ped 707 
HARDWARE PRODUCTS 


au easeers 
se Were 
poor? 





, amine ‘ 

» wiee scet « svete mat - 
Alwar FL eure . care 

tert a 
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the way to spell mower quality in two letters 
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(Continued from page 28) 


Oklahoma Hardware Co. and Chemical Corp 


Honors Sales Veteran — —_ noes it 
NMiaster rotary and Mowamat 


THE PERSONNEL and customers of type power mower! 

Oklahoma Hardware Co. gathered Smith will direct field sal in 

in Oklahoma City on September 23 the area extending eastward from 

to honor W. J 3111’ Cowgill —the Chicago to the Atlantic eaboard 
with headquarters in New York 
Guthrie will supervise the firm 
ales out of Atlanta for the soutl 
ern half of the country 


+ 


New President Assumes 
Duties at Oo. Ames Co. Alexander 


EDWARD E. Alexander, a veteran 
of 21 year experience in the Monongahela Power 
hovel business, succeed B. P year 
McDonough as president of O In 1934, Alexander joined the 
Ames Co. of Parkersburg, W. Va Ames-Baldwin-Wyoming Co. as a 
following a recent meeting of the alesman and rapidly advanced to 
board of directors his present executive position. He 
McDonough remains as chai: was superintendent and vice-presi 
man of the board and president of dent in charge of manufacturing 
the parent McDonough Corp prior to assuming his new dutie 
The appointment of F. Bli on September 22 
Winn as sales manager of the Tool Winn became associated with O 
Division was also announced fol Ames Co. in 1941 as a salesman 
lowing the meeting and was named plant manager of 
rf Renita f hi , nes Alexander is a native of Fair the North Easton branch plant in 
ig salesman f< s company : > 
.™” : Fre ws . mont, W. Va., a graduate of 1942. In September 1948 he re 
He was employed by S. E : : 
. Lawrenceville Academy, Princeton turned to Parkersburg as assistant 
Clarkson, the founder of Oklahoma ; ‘ 
‘ : University, and the Harvard Schoo! ales manager and served in thi 
Hardware Co. on November 1, ‘ a 
a. of Busines Prior to joining O capacity until May 1955 when he 
1905, and in that long span of sery 
Ame 
ice he has always been one of thei: 


W. J. Cowgill 


Dean’ of that company’s sale 
force, Mr Cowgill retired = on 
November 1 after having com 
pleted 50 years’ service as a travel 


Co. he was employed by the became acting sales manage! 


top salesmen 

Following the tribute, Mr. Cow 
gill was presented with a diamond Columbia Products Co. Adds New Wing 
tudded fifty-year pin bearing the 
inscription of the company he 
erved so well, He also was pre 
ented with useful and worthwhile 
gifts to make his retirement more 
enjoyable bearing the good wishe 
of his associates at the Oklahoma 
Hardware C¢ 


Propulsion Engine Names 
Division Sales Managers 


THE PROMOTION of Vince Smith 

vnd John Guthrie to the posts of 

divisional sale managet ha been 

A new one-story wing of 6,000 square feet has been added to the Columbia 
sles manager for Propulsion Er Products Co. plant which occupies 33,000 square feet of space on a 
> ~ a * rte -% 40-acre site in Columbia, $. C. A subsidiary of the Shakespeare Co., 
gine Corp., South Milwaukee, Wi Kalamazoo, Mich., the company monufactures glass fiber Wonderods and 
A subsidiary of Food Machinery a line of miscellaneous fiber glass products 


announced by E. E. Cole, general 
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NOW ONE HACK SAW 
: BLADE for CUTTING ALL 
e THICKNESSES OF METAL 


weave CUTTING 
Gat CUTTING , 
Cuts your inventory 
Increases your sales 


© NEW DOUBLE EDGE BLADE 
© NEW SUPER SELL DISPLAY 
[ ; ® EACH BLADE CARDED 


a 

2% 
Fae ' This is something really NEW for Hand 
HEAVY CUTTING \ \ Hack Saw Blades. One double edge blade 
UGHT CUTTING that handles all thicknesses of metal 
cutting. [8 teeth on one edge for gen- 
eral heavy cutting bolt. pipe and 
rod: 21 teeth on the other edge for 
eutting thin sections sheet metal. 
light tubing. thin wall conduit, ete 
HEANY cutting and LIGHT cutting 


all Cork aotie bolincle 


And these new double « lye blade. 
are individually carded and pack- 
aged ina real SELL display. This 
will pive var Th Le sales onl 
what is often an accommoda 


ficons them 


50 carded blades to the dis. 
play. Ask your jobber for 
this really NEW Hack Saw 
Blade. 


1 
F 
+ 
f 
} 
{ 
I 
: 
k 
t 
i 
i 





—<| i hy STE 


nS oe -, { 
G. W. GRIFFIN CO. «+ FRANKLIN, NEW HAMPSHIRE 


John H Grahan o in 05 Ovane Street, New York 8.N Y 


! 
| 
| 
| 
! 
! 
| 
| 
| 
| 
| 
| 
| 


7 
! 
| 
| 
| 
| 
| 
| 
! 


—_-—e— eee Kea ee 


J 
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PUT THIS 


DOUBLE-DUTY 
SALESMAN 
TO WORK FOR YOU 


Every roll of well-known, well-made, well-liked Dixisreet 
Fence carries this colorful metal sign —a double-duty sales 
man for you. 

11 your store it tells your customers you are headquarters 
for Dixisteen Fence—a name they know they can trust. 

On the farm, or other installations, the DixisTeer signs keep 
on selling, for they are attached to go up with the fence. The 
fact that users leave the signs on is evidence that they are 
proud of the fence you sell Dixisrren. 

These double-duty signs are now double-faced, so no matter 
which way users put up their fence, the DixisTeEeL sign always 
faces outward to tell everyone that here is another Dixisteet 
Fence installation. 


Sell the fence that sells for you DixisTEe. ! 


TWO HANDY COMPANIONS TO INCREASE YOUR SALES 


very time you sell fence, suggest that it 
be stapled with DixisreeL Staples, and 
that strands of Dixisteet Barbed Wire 
be used at the lop and bottom for extra 


fence prote ction 
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NOVEMBER 


Southern 
HARDWARE vse 


Alien points out the advantages 
of a more expensive piano to an 
interested mother. Window be- 
low features large mop drawing 
attention to special finance pian 


By Richard Lane 


Layaway plan, special 
financing boosted his 
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be financed under the plan, with 
10 percent down. Five dollat | 
the minimum down payment. The 


balance l paid i minimum 


mounts of $7.50 a month over a 

month period All payment 
ire made at the hardware tore 
vith a payment book used, Pa 
ments are forwarded to the finance 
company by the tore. Sale are 
on a non-recourse basi 

While more toys are sold for 
ash than on any other basi the 


hardware dealer can increase size 
ind amount of sale by offering 
i; sound finance plan Allen de 
clare 


The largest order we financed 
under this plan last year was $84 
But many othe! ordet! Vor <i 
bove averape 

Incidentally, this finance plan 
cun be adapted to the ale of paint 
ind eneral hardware For the 
many buying $50 or more of paint 
it offer a convenient method of 
budget payment 

\ plan such as this goes a long 
Vii toward easing the burden of 
inflated accounts receivable, whic 
is one of the main problems of 
the hardware dealer 

The cooperating finance con 
pany in Memphis devoted a whol. 
window to an attractive displa I 
connection with the time-pay plat 
The display was arranged in cor 
junction with Oregill trothe & 
Co., wholesale hardware firn It 
featured a large map wit! 
locating stores participatin rm the 
finance’ plan The window 
lighted 24 hour i day duri the 
Christmas season, and Allen & Sor 
Hardware & Appliances obtained 
ome of it ale as a direct re 


of thi downtown di play 
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Instead of mass displays, at least one of every type toy the store stocks 

is featured on the counters. Displays are begun in mid-September to take 

full advantage of time and layaway plans. Bottom photo shows a well 
dressed Christmas window which greatly increased store traffic 


Lhe Vile ‘ ‘ ! ! ‘ ? $5.49 \ i ;4 
y ol { the t ile ( } il that the 9 

( rye itt } ted ft The Me pl / ’ } 
I ‘ of their catalo { i » 000 to 10.000 1 ' 

Wi int i well known catalo eacn veal Wel ! id ince of tl! 
Larry Allen explain We ivgest distributior t et ‘ t we ! 
that other deale follow the 1 bette ti t custome ady 
tional plannit ot me ( ed trie t ty rm the ‘ it f } 
ita such cata ffe t cata The lett t it th 
found }| ctual test { } otte the tal ca ‘ ed f 1, 
eceptabl t the } here ! 
in¢ nit r ile t ‘ 

since 1 ‘ one t | ( Wi ‘ i 

t ire tested, apy nd phone, A P ‘A 
ccepted ve | l eau ( | think t Tine r ( t 

wl t | ted ' thy , pl ne it} ‘ 

If I ‘ | V¢ ( cn het | vnt VI ie int ‘ 

th ell well t. and the wee as a pre 
‘ have pp ‘ rit ‘ ‘ ton We keep ‘ it 

iantit n those t é be le t i ‘ 

We Ken i elect ! that tt ‘ 

ed «¢ iv) the ' ‘ ilre j } 
! ? eod 4 

; f r b i iti 
! ‘ 1 ‘ \« Wee 
Wi ( i i | } 
hic ‘ ce , } j ( 
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Windows Painted with Holiday Scenes 


And 
Catch Eye of All Passing Traffic a 
: 1 
INCE the Ban I B uF 
pened x yeal Owne! | de 
I. C. Kinr ind I. Cc. } J pa 
at ist ‘ iW yn pa 
Ch tma ‘ a genera holida n the outside f the 
heme other than merchandise d afte the Vere na ted thie 
rg ce ‘ nena al pes hol Bin * at doe | . t} at : y» 
} the Mt. I tore and the the eve of the ti 
( n H 
t rDal 


Paintings of Santa Ciaus' workshop and a church scene proved particularly effective. Intriqued pedestrians 
peeped through clear areas for inside view. Motorists vowed to return for second look 
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Christmas Toy Volume 
Boosted by Saleslad 


rOR A f ful Cl 


and the propel 
a woman can? 

en keep the toy sto 
condition. They are 
cerned with cleanlines arrang< 
ment and suitable display 

In encouraging hardware deale: 
to car! toy eisen pointed ou 
that it 1 bette! o have the stoc} 


The little girt perched on Santa's knee is surprised to learn that he al- ve, rathe 


ready knows her address and just what she wants for Christmas the mediun 


od con pe 1 


Santa in Person Attracts foyland which has } 


Children to Toyland Se ogg reaertpanee 


president and 


SANTA CLAIL makes daily visit 
early in the Christma hopping 
eason at the W. W. Woodruff 
Hardware Co., 424 South Ga 
Knoxville, Tennessee 

He sits on a SC throne, as pi 
tured, while children line up to 

it him, He takes a little boy Salesiady above ‘speaks the language” of children as she shows them 
or girl on his knee and chats with special toys which are suitable for their age and abilities 
the child. The child j urprised 
to find that Santa Claus already 
knows his addre and just what 
he wants for Christma 

The secret of Santa's wisdom i} 
a hidden line between the throne 
and the desk at which the child 
tops with a parent to register be 
fore joining the group moving up 
to see Santa. Santa has on con 
cealed earphone and can heat 
what the child, the parent, and ar 
attendant say at the registration 
desk 

The lane up to the thron 
through Santa Village, has can 
dy-striped posts just like those at 
the throne. It gives a sort of en 
chanted land setting and the idea 
always attracts throngs of parent 
with their children to see Santa 

Santa sits from 3 to 4 p.m. dails 
beginning in November 

Woodruff's has a year-around 
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Ch ls Tas rool Ons Pre 


a ‘Toys Emphasized the Year-'Round; More 


ne store 
Putting in a bright I ur e . 
window sparkling with snow-co\ Expensive Ones Pushed at Christmas 
ered toys and flick ng lor 
light Eisen gro 
ape He display 
for the very 
through to airplane 
els for the teenager 
tables are built up 
for Christmas to. 
loped-shelf racks a! ised f 
displaying games d ‘hristma 
tree, colored balls nsel drape 
about the store, an 
of Santa Claus creat 
atmosphere conducive 
A large sign over the 
trance announces the 
eason and the numbe 
ping days left daily 
“A well-decorated tore 
windows pull traffic inside,” f 
tated, “and once inside pe 
want to buy.” Eisen als 


counters of gift merchand 


’ 


appliances and hou 
A toy department reduced to 
it 750 square feet of flo 
maintained throughs 


to serve the chil 





irban communit 
toys and bool 
department 
isposing of 
toy that we 


out othe 


Youngsters stop to and from 
school throughout the year to 
inspect the toys in Berg's win- 
dow. The display is especially 
effective at Christmas 
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window space 
pla Children 
ather at thi .¥ 


to and 


thei 
have 


indow on 
chool, We 
that 
to the very wide selection we cai 
Our stock includes toys fo: 
child right on throug! 
boat airplane 
which } 
adult Wi 


CVel 


from 


expanded steadil nee time 

now 
thie oung 
the model and 


electric train ave a special 


appeal for the have 
omething for yon 

To maintain volume in_ the 
‘hobb toy the deal 


must be able 


branch of 
to an 
able actually to a 
model If you 


answer and you 


werevery que 
tion and be 
emble the 
know the 
have the 

ell,’ Mi 

| 


don't 
don l 
cannot 


know-how you 


Ber tated emph 


itical 


Tried Out 


We oul 
put 
train 


elve try out 


every 


arm together every airplane 


and model, and assemblk 


every boat model 
Good competitive prices are ¢ 
children for they 
tell you 
elling an item 


added M1 terg 
good tov vol 


ential too with 


around and whicl 


! ip 


chain store i tw 


cents lower,” 
Prerequisite of a 
ume is a very wide selection, a 


greed both Berg It 
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better to 


ing ign 
placed aro 
ViIndow 
Open di 
Children \ 
and 


econd necessit 
handle 
to’ that are 
ng alert 


there 


examine operate 
within react 
help 


Ome 


offering 

appears to be 

how a to 
damage ana 


belie, 


and 
que 1 


work 


Owner Berg shows young cus- 
tomer, in photo above, how to 
build a model plane. Specials are 
run to clear out slow moving 
items and are announced through 
handbills like the one at right 
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al 

Keep 
when 

mn 


Z.00U 
Re Dp 
excell 1 


ind 


When the Mrs. Added 
Toys, Profits Grew 


ce oa 


Broad Inventory 


7.000 


PRE -CHRISTMAS SALE] 


SAVE UP TO 33) .% 





Toys ; Games 
wee ox -aee Now 75c - 3.25 


Dolls w..« «Now 3.75 - 4.95 
Models Were 69C 298 Now 49 -1.98 


Union Hardware Skates 
Were 429 Now 3.69 


CLULARING Ali WONT TRAINS 4&4 ACCESSOONS 


SAVE 75% ON BMC PEDAL ANT MAIN DeTvE ag’ 


TREE LIGHT SETS AS LOW AS 69 


BERG’S HARDWARE 


6212 THIRD STREET, hw RAndoigh 6443) 
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C heishinas Loony 


do all right for itself durin Special Attractions 


Chi - oe Increase Toy Sales 


Of cou! 
she Wa on 
rush of the holiday 
situation he completely 
ranged her department 
leftover Christma 
back and di play ing 
dise at the front 
ing the displa 
tomer came in toda and 
certain arrangement and can 
again next week he wou 
something different 

“That keeps mothe 
in and browsing the toy 
Mrs. Raulerson 
course that 
Without undue 
modest amount of 
vertising the departmen 
grown in 
timated at approxim: $20,000 


annual 


Mrs. C. L. Raulerson shows two young customers some special items in her Christmas stock. Displays are shifted 
frequently which helps to keep mothers dropping in to see what's new 
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thie 
tt for a free 
tandpoint, lol 
from 


lo Lop 
lollipoy 

pops keep 
rimenting 


From out 


the oungste! 
with toy thus re 


i tet 
ducing damage 


“When the 


youngster is on h 

want kate repaired, o1 
bicycle put back into 
we pive hin 


wh and 
i wagon or 
vorking condition 
howeve 


free repair service, Not 


accompanied by a parent 


if he j 
The dealer who want 


it merchandising to 


to do well 
may profit 
by buying locall Per believe 

antag in 


good 


There are man ady 


thi You 
and if the C 
exceptional! 
be filled qu 


usuall un get 


price tma cu 
ood re ol 


on ii 
ick] he 


adel can 
tated 
Bareroft 
nnt of havin 
el If toy item 
W-moving, those items are put 
pecial by mid-December. The 


* announce 


Hardware make 
no Ch hold 


appear to be 


tma 


promoted by lat 
the w 


ment painted on 
attract shoppe 

A small percentage of Christma 
done through the la 
iyawa inn 
Septem be 


hopping 1 
away plan. Li 
in the store as early a 
With a 10 percent deposit layaway 
ire placed in the 


with the t 


tagged 


leschech 


ndow to 


“uppeat 


real tockroon 


Customer makes her toy 
selections from well 
filled shelves 


But 
au 
more than 


frien 


Mak 


children 


Window Displays Promote 
Those "Practical" Gifts 


THIS YEAR we are 
la practical Ch 


You hear ma 


e 


anothe 


; tern 


practical 
ywer tools and bul 
\ sampling of 1dewal 
eason disclosed 


of tools and 


large deco 


around a lia 
was gettin as mucn ol! 


ittention than an excellent 


t of electri train 


Sale 


window 


DeSoto official 


iten a 
nd electri pow 
to advantage 
displayed 
Hardw 


pushed 
properly 
Whitten B: 


Me my ! 


al 


ated 





Cheishinds PowoRons 


Especially effective 
Memphis windows in- 
cluded DeSoto, with 
tools; Whitten Bros 
housewares, radio 
and TV; Howard's 
(on opposite page) 
sporting goods 


8.25 . 
n/a WY, 
= 7 
iii ' __*e 
. 2 
pearing simpl ey. 
Howard’ t 
ware, In 
last Chri 
idered to 
tractively dee 
the cit 





offering suggestions for 


ve di play and promotion 


rcenhandise whether Loy 


Christmas toy layaways are 
placed in bins in the stock-room. 
At right, Gus Weber (left) tags 
a layaway tricycle and makes 
out customer's receipt. Below, 
Mrs. Weber helps a child select 
a toy which she believes is ap- 
propriate for his age 


nan 


Suburban Dealer Caters to All Ages—from 3") 
Toddler to Teenager—to Build Toy Sales in ths year of 20 percent ove 


tion to increased traffi 
timulated in other de 


Or so is the opinion of They devote 2400 


ANY DEALER in a suburban com tovs bring in f . 
munity might well consider the Mr Marie Weber, who witl ! ei! yy department. The entire 


ar-'round profitable volume that husband, Gus Weber oper: i basement selling area with its 200 
feet of wall shelve 


table 





Core 
handk 
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and imagination and 
while another may cal! 
for that kind of toy he co 
u she emphasized the pel 
basis for promoting toy sale 

“In a suburban community such 
as ours, we KnOW our Cuslomel! 
and their families quite well. Many 
of them even call us Marie and 
Gus. We let them know that we 
will go to any length to please 
them, and they appreciate this. At 
tention to the children’s needs pay 


in good will 


To assure a better assortment 
Mr Weber recommends buying 
early, “because if you wait until 
August and Septembe: 
ale! will be out 
of dishes or electric rang 
et you KNOW y yt u t hav 

We have 

assortment 

partment tor 

better. Since tray ito town to Two windows at Homewood Paint & Hardware Co., Homewood, Ala., which 
a department u neal VOX rate very high in public appeal, feature dolls and gifts. The window 
of dolls and related merchandise, above, is done in delicate pinks and 
blues giving a nursery effect. In the window below spotlights con 
cealed by the cornice add a sparkle to the gifts and home decorations 

display. Sheer drapes link this with doll window 


and tea! ou 


o better 


out. aces 

timulate 
buying Item 
tockroom can 
the customer 

The five-ley 
$0-inch depth 
according to 
toy for boy 
which both en} 
gether. A platform 
way is used fo! 
4-ft. x 8-ft. f 
el which Mr 
complete 
inch of pace 
The fixtures a1 
and l-inch pipin 
trim where the 
est weal 


(Continue 
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Hand Tool Sales Doubled 


Many women customers were attracted to this store 


when hand tools were promoted as good gift ideas 


By Theron Garvin eae VW 


ww 


t x month ol 


1) KING THE la j } 
1954. hand tool ale more 
of the first half 


than doubled those 
Hardware 


of the year at Gayle 
Store, Lake Charles, Louisiana 

Charles T. Gayle, owner, credit 
this entire big sales rise to the 
concentrated bid for the 
An all-out effort 


tore 
woman shopper 


was made in promoting hand tool 


these hand tool 





el u convenient 


personal use 
tore were in 
ladie if they 
around the hou 
bands did then 
tome! iid the 
couldnt handle 
isbands fix it 
m work 
complete the 


i ked 


Charles Gayle here helps woman customer select tool as a gift for her 
husband. In selling tools to women, quality is stressed and customers 
ere encouraged to buy such tools on the store's own instaliment plan 


gifts for their hu 

“With almost 
super market and even son 
me of these 


tore, \¢ 


drug store 
mall tool 
motion to get cu 
our store to bu 


tocking 
we had to plan a pro 
tomers to come t 


ex] lained Gayle 
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Housewores disploys are re- 
arranged frequently and are kept 
spotiessly clean—right photo. Be- 
low, a careful check on inventory 
is made for prompt re-ordering 


By Ruel McDaniel 





Housewares Lead in Profits 
Ti i gales top $12,000 annually 


definite and fave 

ale of modern hou 
cording to C H H 
na 





Floor covering is displayed at 
the store front. Here Mrs. Jen- 
nings suggests a suitable pattern 
to an interested customer. Paint 
department occupies correspond- 
ing position, and is followed by 


general hardware ; 
* 


Py ; 
/ r 
( 

Z 

a* 

—_ 














By Richard Lane , 
ia 


\ 
: 


' 
; 
2) 


i 


. P 
x) 


‘ z | 
fim / ;3a 
: : 
) 4 
Feminine } 7 . , 

ar WONDER how a hardware busine nindes voman n't 
4store would look if a womar necessarily out of place running a 

t 

got her hands on the business? hardware store. In fact, some hard 
If there were any head shaking ware men could well afford to take 

and tongue wagging when M1: a closer look at Mi Jennings’ 

E ther Jenning took ove! he. tore 

fathe! busine two veal ago For one hing they d find a 

and dre ed up the tore with the floor Covering department that 

feminine touch it long nee wholesale ipply 

turned to frank admiration of the city’s best. Floor coverin; 


rings up added Mr Jenning i howin the a major line in the Jone Monier 


other Memphis, Tenn., dealers that & Variet Store M1 Jenning 


sales in this store |... ate enell as Sie eal: en 


house ay i one 


Jennings pushe 
ring with the same determu 
and zeal that he 
tore quality line 
has her large floor coy 
at the front of the 
wall, easily visible 
The paint display 
responding position 








wall 
She emphasize 
e1 


of having a flo 
ip front 


Kitchen utensils are located in 
the rear of the store, but are 
arranged neatly on wall shelves 
te catch customer's attention 
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ARE YOU GETTING YOUR SHARE OF 
21°" ANNIVERSARY 


Here's the 


1956 DISPLAY RACK 


that moves WALLRITE out 


where it can be seen and sold! 


IT'S YOURS FOR ONLY $5.00 ORDER NOW! 


ARE YOU SHOWING THE WINDOW | 
BANNER WHICH TELLS HOW YOUR 
CUSTOMERS CAN WIN A SET OF 
FLEMING’S DURA-LITE FURNITURE? | 


HELP YOUR CUSTOMERS WIN A FREE 3-PIECE SUITE... HELP YOURSELF TO GREATER 
WALLRITE PROFITS. 


CELEBRATING WALLRITE’S 21st ANNIVERSARY! 


FLEMING & SONS, INC. 


P.O. BOX 1291 . DALLAS, TEXAS 
PAPER AND PAPER PReQOoeucrs 7st SG 1893 
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Mrs. 


Jennings concentrates househoid items on one side of store. Dis- 


play of glassware and pottery shown here adjoins linoleum department 


hardware tore tock 
floor covering. Put a 
in the rear of the 
something that the average 
tomer may never know you handle 
happens to browse 
But put a larger, eye 
catching display up front and 
you'll see an increase in sales. I 
know,” Mrs. Jennings smiles, “be- 
cause I had displays at both places 
in my store. 

“IT had my floor covering display 
at the back of the store for a time, 
and soon found I wasn't selling as 
much as I should. So I moved it 
back up front. Now, I know 
can't move everything up 
But I 
be up there where all of the 
traffic and much of the street traf 
want to sell 


Not all 
mall display 
tore and it 


unless he 
around 


you 
front 

hould 
tore 


believe major line 


fic can see what you 
most 

“You 
elling 
properly 
terns,” 
tock 24 
The 9- by 12-foot size rug 
best sellers and my stock is most! 
of this size. Of type 
neighborhood determine 
extent the popularity of 
size 

“I carry a couple of patterns in 
6-foot rolls and one in 9-foot. That 
variety, because 


really have no. troubl 
linoleum if you display it 
and stock a lot of pat 
Mrs add ‘I 


different linoleum 


Jenning 
rug 


are mm‘ 


course, the 
to a large 


any one 


gives me enough 
I can always get quick delivery 
from the wholesaler if the custom 
er prefers a pattern not in stock on 
the floor. I keep a pattern book for 
such selections. Most 
don’t mind waiting a day to get the 
pattern they prefer. By buying 


customers 


46 


from a Memphis wholesaler I not 
delivery, but I 
large an in 


tores poss! 


only get quick 
dont have to keep a 
vento! ome other 
bly do 

What pattern ell best? 

I sell more floral or living 
patterns than kitchen pattern 
Mrs. Jennings explains. “However 


my biggest seller is a linoleum that 


roon 


has a hardwood grain appearance 
Mrs. Jennings doesn't stock as- 
phalt or rubber tile. However, she 
keeps an order book order 
this type floor covering for « 
who prefer it 
tore makes no f 
tallation The 
Variety 
neighborhood of 
and there 
for help in p 
Where such 
tore 


and 


tome! 
The 
ne in 


ware & 


custome! 
quest itting 
linoleun 
made, the 
men for the job 

Mi Jennings ha 
floor 


d in with paint ar 


covering can 
ale 

opring my biggest season Io! 
“When it 


wall nave 


declare 


the 


linoleum,” she 


clean-up time and 


been washed or newly papered 


and the woodwork painted, the cu 
naturally is going to 
omething about 


tomer just 
to do 
floor New 
n many home 

I stock th , fou! 
and other 
Incidentally, I 
creased interest in wallpaper these 
day Many of my 
putting wallpaper in 


have those 


linoleum is the answer! 
wallpape! 


order pattern 


pattern 


as desired find in 
are 


and 


custome! 
kitchen 


SOUTHERN 


re ex 


good profit 
lume on linoleum 
remnan She carries rem 
ts in three size 3’ x 3’, 1% 
2’, and 3’ x 414’ 
They 
Remnant 


Jennings reports 
nd good sales vi 


t al ei) 


long selle 

are popular for use in 
he kitchen in front of the sink 
and near door where the wear 
come I try to keep remnants in 
and match my 


are year 


patterns to 


color 
regular pattern 

The linoleum department clearly 
the influence 
are easy chairs for the cus 
who wants to leaf through 
a pattern back and 
contemplate the display. In 
this potted 
plants and flower: plants and 
flowers give it a atmo 
phere and also sell well 

Mrs. Jenning 
ness in houseware too, such 
as pots and pans, dishes and small 
appliances. The doesn't sell 
larger appliances, but concen 
trates on the smaller ones, includ 
ing electric percolators, irons, 
toasters and clocks 

Mrs. Jennings has her pots and 
pans in the of the store, but 
by devoting a whole wall to shel\ 
ing she is able to catch the eye of 
customers. A side wall has dishes, 
pottery and glassware 

The store is divided almost even 
ly into household and variety item 
on one side and hardware on the 
other side. The variety idea wa 
Mi Jennings 
the management 
W. E 
tore almost 
1264 Jackson 
retiring and 
putting in the variety 
Mi Jennings changed the name 
from Jone Hardware 

The store offers a gene! 


ro fing 


hows feminine 
There 
tomer 
book ol it 
wall 
also 
The 


‘homey 


department are 


good bu 


does a 


items 


store 


rear 


taking over 
father 
operat d the 
at the 
location before 
Florida. In 
department 


upon 
from her 

who 
half a century 
Ave 


going to 


Jones 


tore 
al line of 
hardware, including 
fencing 
the mo 
the city 
Mrs. Jenning ore has about 
10 feet of front window display 
make » of it. The 
directly the street 
bar and 
ple eating 
across the 
of the 
because 
of 


and she 
tore 1 
from a popula: 
drive-in restaurant 
in their parked car 
treet can get a gi i view 
hardware tore ck 
Mr Jenning the 
the store lhghted ; night 
During the 
the store remain 


front 


evening 
open later than 


ummer 
page 82) 
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LET SULENT S/OUX EQUIPMENT 
SATISFY YOUR CUSTOMERS AND 
BOOST YOUR PROFITS THE YEAR ‘ROUND 








"WIGW AMER" 


SILENT SIOUX'S 
MIDGET 


AUXILIARY 
HEATER 


for 


SPORTSMEN 


USE FOR 
COOKING 
and 
HEATING 








“es, 


Silent Sioux's iS @ midget in size nly 

full scale Only 16%, long, 8'/2 wide 
14/2" high, this highly efficient. smokeless heater burn 

oil or bottled gas in the same burner. Your customers w te 
mand this compact and portable heater which 





Wigwamer 
performance 


is adar table ?¢ 
Features include 
Uses either bottled gas, No. | fuel oi! or kerosene, built in legs 
Use for cooking or heating, One orifice for al! fuel, Heater and 
tank available singly, can be attached to Alse 
ideal for auxiliary heat in garages, pump houses, milk houses 
etc. Only $9.95 retail—less tank 


all requirements of the outdoor sportsman 


any site tant 





SILENT SIOUX'S 


“CHAMPION” 
GAS 
BROODER 


for 


COOL 


or 


WARM 
ROOM 
BROODING 


Silent Siou har r J du Gas Br 
21,000 BTU rst Ges Br Jer 
cepted for and Warm room breodinc 
fully enclosed re 
and Ad 
thermostat 
Three other 
30,000 BTU 


nput Field Tes 
both 
vabie burner Dust-master 
Equipped with 100 


control. Produces both 


stable Legs 
radiant a] 


gas br Jer mode's available with 


SILENT SIOUX ALSO MANUFACTURES y 
DEPENDABLE OIL BROODERS— 


SILENT SIOUX'S 
OIL HEATERS 


7 MODELS 
RANGING FROM 
20,000 to 75,000 

BTU OUTPUT 


“LITTLE CHIEF” 
MODEL NO. PF5554 


A sn », with a BTU 


this heater 


ma heater with a big 
utput of §5,000. Econon 
features the Removable Tris 
Clean-Out Rod. Waist ‘ 
Draft Regulator A 
TROPIC WALL" No 


lt} OIL WALL FURNACE 


The market of 


outstand 


perfect heating i) satisty the emer us 
new buyers, t Jers and remodel Offers the same 


nq features sted above 


“WHIRLAWAY" WALL 


Whirlaway w ve ustome 


FAN 


vietion 


greater 





“LIFE GUARD” GUARDS THEIR LIVES 
FOR ONLY A FEW CENTS A DAY! 


3° 4 y ‘ 


For More Information R Pric 
Nearest Distributor 

SALES OFFICES AT: 

ST. LOUIS 5. MISSC Ri 25 Be 4 Phone PArky 
DUNWOODY »-EORGIA 44 MM 


Exch 1989 


ontact Your 


ew 7.0594 
sbry Road Phor Atlanta 
ange 


TAMPA 2. FLORIDA 





QUALITY PRODUCTS SINCE 1921 
SILENT SIOUX CORPORATION 





Dept. SH 115 


2309-2311 Florida Ave P e 2-861) 


ORANGE CITY, IOWA 
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Another 
Full Page 


tr Ny 
fy : 


Promotes MALL Teols 
for Christmas Gifts 


A full-page, two color ad will run in ““The 
Seturded Evening Post"’ November 26 
Millions of readers — your potential cus 
tomers —will know that MALL Tools are 
ideal Christmas Gifts for the man in the 
family. The low-cost toola shown below 
will be specially promoted as basic tools 
with which to start a home workshop. This 
ad will bring you-—-as a MALL Dealer—a 
surge of traffic 


3 New MALL Tools for 
Every Home Shop 


22-Pc. Home Economy Kit 
Medel 1000 +18 


Complete Drill Kit 
features high 


Ad in the 


apeed electru 
drill with 
geared chuck 
amd ball 
hearing# 

Handles 

such joby , 

an drilling 

sanding . — 
polishing 
snd stirring 
lowers 


many other attachment 


6%" Circular Saw Model 65 


”\\) High speed power saw. Cuts 
a shine at any building 
material wood 
Masonite, sheet 
| A metal, Compact 
lightweight con 

SS" 


struction permits 
fatigue tree 


ne hand operation 


Versatile Router % 
Medel ER 250 
to-use! Makes 


uniform cute 


bany 
clean 
Used for dove 
tailing, carving 
shaping, grooving 
Alno 


and jointe 


a 
for dado cuts F | 
rehef work 
plaques, rabbet cute and 


joints, and mortise and tenon jointe 


Earn Big Profits—Sell MALL Tools 


are just din MALL 'S« 
lower ‘Toola for the Do-It. ¥ 
MALL. “full profit 
line’ to er growing market. Find out to 
day how you can earn Hig Protita with a MALI 
Mail 


office today 


Dhene omplete line of fine 


quality ourself 


market can easily well the 


Dealership below or phone the 


MALI 


MALL TOOL CO. fititint-ticeinc. 
7714 Seuth Chicago Ave., Chicage 19, Illinois 
MALI 


Send me 


Dealership opportunities 


complete details about 


Name 


-——<—<——<ee ee ewww em 





romoting Power Tools 


BARTLESVILLI la na ! figure 
ale 


The 


concent 


at home 
which empl 

‘onsequentl 

of their wa’ 

the propel It 

tion of them 


w, established 
the largest stocks for 
equipment to be fou 
Appealing to th 
it of the local 
na made the 
ment } tl 
profit-wi 
demand 
tock a 
expen 
ind a comp! 
tool 


tock 
pec ial 


power 
The 

with 

the 


need 


pecial order A ‘ whicl 
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. A Tertific 
st Salesman! 


Self Serve 


‘ Double Merchandiser Sells 


40 styles of 


Bree HANDY-HOOK FIXTURES 
Ll ty -ewery tay 


FREE! this beautiful display stand — counter Mer 
chandisers No. 1 and No. 2, which contain the 40 fastest sell 
ing Handy-Hooks, makes selling easy and saves clerk's time! 
From these Merchandisers the customer can easily select any 


style of hook and in any quantity 


This display stand, holding the new colorful Handy-Hock 
cartons, is assembled without the use of tools in a few minutes, 


and it concentrates hooks and perforated hardboard in one 


easy to sell from” display 





NEW LOW PR f 


CONSULT YOUR OBBER 


THE FLOOR STAND will be free to all Deolers who 


) 


have purchased MERCHANDISERS NO. |! ond NO. 2 


FORTY FAS hA VIiNG STYLt 
holds twenty first choice styles 
holds an additional 20 tremendously 
popular styles. These Merchandisers may be used as sepurate 
counter displays, or together in the display stand. Every Handy- 
Hook has the part number stamped on it for positive indenti 
fication. These Merchandisers carry the largest assortment on 


the market 


A FEW OF THE POPULAR HANDY HOOK FIXTURES 


Shelf Bracket 


a 





0215.2 
4A 











ADDED VISIBULITY 
Perforated hardboord ponels moy 
be mounted on ether nde 4 floor 
be mowed on either ude of fa Vapvco propucts. INC. 


ria acmailaiaciniae - 13271 Mt. Elliott, Corner of Luce Detroit 12, Mich. 


yright by V. P. inc 
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et eC ae 
CAMILLUS Pocket Knife can— 


-without damage 
to the blade! 


it's not recommended practice, but in 
capable hands a Camillus pocket knife like 
the “Whittler (style #72 above) can shave 
the threads from a yA inch carriage bolt 


without damaging its high-carbon, custom 


made steel blade 


Such demonstrable quality features of fa 
mous Camillus knives have been cutting a 
choice share of the pocket knife business for 
dealers since 1876. This quality product is 
backed by an aggressive program of adver 
tising ond free dealer sales aids (displays 
banners streamers newspaper mats folders 
and catalogs) that really makes Camillus sell 


and sell at a full 40% profit for you! 


14 del ee 
Display Case +55 


siZ knives 


omport 
con be 


disploy 


tn tn hn ba 
Qualite 
Wilorkinansinp 
Muaranterd 


“for information 
write Dept. $H-1 





America’s “Most Wanted” Knife A Product 
of Fine American Craftsmanship Since 1876 





way brings a certain amount of 


personal satisfaction and pri 
and he’s made a worthwhile inv 
ment not just an expenditure 
that can pay off many, many time 

To such customers Bar-Dew em 
ployees are glad to give profession 
al tips on construction, etc. When 
members of the firm can't answer 
a question, however, they often 
refer the customer to another, more 
skilled customer who can provide 
the necessary information § and 
know-how! 

Salesmen find out whether the 
prospect for a power tool is a 
skilled man or engineer as early in 
the sale 
ince many of these 
tell the salesman as much about the 
tool as he knows himself, and also 
might resent uncalled-for advice 
walt fo! 


conversation as possible 
customers can 


Consequently, salesmen 
questions and key their procedur« 
to them 

It is quite common for an engi 
neer to buy a power tool or a whole 
et of them, and in the course of 
the sale reveal things he expects to 
do with them that Bar-Dew em 
ployees say they have never heard 
about 

These custome! want quality 
and are seldom satisfied with lk 
than the best 
pays off quit kly, 
Pinkerton, John 
Car! Porter, owner 
ful store 


0 a quality tool line 
according to L. A 
Frieberger and 


of the ucet 
. 


Financing Plans Boost 
Christmas Toy Sales 


(Continued from page 32) 

We get some calls from per- 
ons out of our territory. We can 
only reason that they have seen 
one of our catalogs in a home in 
our neighborhood while visiting 

“Last season a man came into 
our store with a $10 order fo! 
toy He 
the catalog we use that hi 
children in Oklahoma City had 
ent him. All he had to do was to 
clipping and we 


showed us clippings from 
grand- 


how us those 
filled the order. The price were 
the same. There again I emphasize 
the value of dealing through a 
tionally known catalog 
Allen & Son Hardware & 
ances promotes its toys by gi 
endars and direct mail as well a 
by catalo It distributes about 500 
calendars to its regular charge ac 
counts. The calendars advertise the 
“toyland | 
Some hardware dealers worry a 
lot about the possibility of having 


store as 1eadquarte! 


How You Can 


INCREASE 
PROFITS 5% 


By ordering tacks, nails, staples, 
glides and related items from 
one supplier, your Atlas whole- 
saler, you have one order, uniform 
delivery, one bill and one check. 


CONCENTRATE 
ON ATLAS 





Ask your Atlas wholesaler to show 
you the thousands of items in the 
Atlas line. Let him show you 
how you can offer your customers 
the quality they know and trust. . . 
and how you can increase profits 
5% or more by depending on a 
single source of supply. 











> 
Since 1810 "~_ ane 


“TACK 
A t l as corp. 
FAIRHAVEN, MASS. @ HENDERSON, KY. 


Mokers of the largest voriety 
of tacks and nails in the world 
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» Coast Guard Approva 


means greater profits for you 


The label “Coast Guard Approved" means a lot to 
your customers 


Every now and then the U. S. Coast Guard changes 
specifications for the improved manufacture of a specifi 
produc t Effective October 1, they have done this with 
buoyant boat cushions. The new method and the only 
one henceforth approved by the Coast Guard is illus 
trated and described below In its usual spirit of co 
operation with the Coast Guard Papatco offers these 
new cushions made to the highest specifications. You'll 
really step ahead of competition when you stock, dis 
play and sell all Tapatco Coast Guard Approved 
Marine Safety Products. See your jobber or write us 


*# 331 NEW APPROVED BOAT CUSHION 


Contains four Prime Jawa Kapok sections each separately ond elect 
waterproof.seaied in Viny! plastic. Gussets on wdes ore mode of cloth » 
circulote around inserts for comfort and to prevent ‘ballooning 
bocked Viny! Toffeta. Packed 3 to o carton 


CUTAWAY 
ViEw 
CUSHION 





* 202 (CORK) AND * 204 
(BALSA) APPROVED VESTS 


*216 APPROVED 
MOTOR BOAT JACKET 





- Tapato 


“You can't buy better... 
to save your life 


Write tor new 


19564 literature 





THE AMERICAN PAD & TEXTILE CO. 
GREENFIELD, OHIO 
Fairfield, Calif. New Orieens, Le. 


in Conede: Tepetco, itd., Ayer's Clif, Quebec 
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MORE AND MORE DEALERS 
ARE FINDING OUT THAT 


DEPENDABLE QUALITY 
GENEROUS MARKUPS 
REASONABLE RETAIL PRICES 

4. STRONG NATIONAL ADVERTISING 
Quality famous for over a century keeps 
} bock f ther Tree 

ns. Add BOKER’'S generous 

nable reta , ‘ and st 


EVENING Pt 1 ads and you 


vit Talk to your jobber today 


EASY “PINKER 
SHEARS 


SUBURBAN” TABLEWARE SET 


STEAK SET 
‘ 


ARVING SETS 


POCKET MNIVES 


' 


‘ 
' 


ALSO BOWER PLIFRS 


SNIPS, WRENCHES 
CATALOG ON REQUEST / 
j 


A 


Tree Gpoxwo 


ee ALLL es 


H. BOKER & CO., INC 


Esvtebliched 18617 
101 Ovene W. Mew York 7. WY 


5 





The right seine twine for your needs can be found in the 
complete line of twines made by The Linen Thread Co., Inc 
There’s GOLD MEDAL COTTON SEINE 
TWINE, long a favorite, still the old reliable, bought 
by the majority of fishermen 
GOLD MEDAL NYLON FILAMENT SEINE 
TWINE, long-lasting and rot-resistant, is winning 
new friends every day 
NYAK SEINE TWINE, a blend of synthetic fibers 
is a truly dependable twine for many purposes. It's 


economical too! 


Take your pick. You can be sure you are getting the best 


gl Medae SEINE TWINES 


THE LINEN THREAD €O., INC. + 418 Grand Street, Paterson 1, N. J. 


60 East 42nd St., New York 17, N.Y . 140 Federal S1., Boston 10, Mass 
Lombard & Calvert Sts., Balt. 3. Md « 105 Maplewood Ave., Gloucester, Mass 


158 W. Hubbord St. Chi 10. Ill, « 116 New Montgomery St.. Sen Fran. 4, Cal 








f the 
to remain indoc 
ng well or 
Mother: find 
best and 
young cni 
What toy 
Educational 
popular,” Allen declare 
appeal especially to mother 
want such playthings for ch 
of pre-school age 
However ou 
ellers last 
items, such 
inter-com ets, ranging 
from about $5 to $10. The 
allowing communication fron 
rage or workshop to house, appeal 
trongely to boy We couldn't kee; 
enough on hand 
mand 


3e% ause Oo 


Allens don’t 
display. But 
least one of 
counte! 
Last year the Allens started d 


playing Christma tock 


Octone! ’ an found they 
almost two w behind the 
Thi year tl 


the competity 


playing the 
toy about Septembe 
in ordet » take full advantage 
layaway and finance plan opp 
tunitie 


. 


Suburban Dealer Caters 
to All Ages—Builds Sales 


(Continued from page 41) 


Layaway tart early in the ( 
on. With a de posit of $: 
tomer purchase al I 
tockroom. Bin 
phabetically acc 
er’s name in the 

and a file 

of item, amount pi and balance 
A customer b giv a receipt for 
each payment, and items held 
til they are paid up. Around Ds 
cember 23 Mrs. Weber reminds the 
few customers who failed to con 
plete payments that the items ars 
still on hand and will be returned 
to stock if not called for. Last yea 
there was not a single unclaimed 


lavawa\ 
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For more information on these sales aids $35 
use the return post card at bottom of page "Circle No. 


ae Carton 


Weat herstripping, 


490 on coupon, pg. 54 


“Garden Center" Display 


The True remper Corp., 1623 
Euclid Ave., Cleveland 15, Ohio, is 
offering again for the 1956 season the 
No. M-64 “Garden Center” Merchan 
diser. It includes 64 best-selling tools, 
mobile display stand, “Tool-up Time” 


envelo; 
Clai Circit 
velope 
display 
mercn 
by Woost 
standard per 
The compl 
chandiser 
Wooster 
Tynex nylon 
the envelope 
the « tomer 


advertising al 

lowance pli: istrated price card 
for stand, and other sales help 

Refill yl units are also available nl : a , e in tion 
No. R-48 fill contains the 48 steel ae aie <_ the $20. Circle No. 491 on coupon, pg. 54 
goods items in e merchandiser, and 
No. R-16 contains the Shear item 
For more information 

Circle No. 489 on coupon, pg. 54 


Revolving Brush Display Postage Pechens 


The new Selecta-Brush Merchan Will be Paid : p Nocessery 
lf Mailed 


‘Ty’ Ww , « 
The Wo r Brush by a 


diser offered by 
United Stetes 


Co., Wooster, Ohio, feature vr and Addveenee 


action, as well as na 


tion and price 
Occupying an 11-inch diameter cir- 
cle of counter s e, n rotating 


unit carries a stock of brushes rang BUSINESS REPLY CARD 


ing fron } uy 
wall mods » customer spins the om 

FIRST CLASS PERMIT NO. S82, SEC 449. PL. B&R. ATLANTA. GA 
indicator to find the paint job he i: 


contemplating and the proper brush 














is specified 


oa alates aaa Rees akon toe SOUTHERN HARDWARE 


a circular metal band chart im 


lately above the hanging brushes, 
ll a B06 PEACHTREE ST., N. E. 


on the individual brush 


ATLANTA 5, GA. 








Pest Control Racks 


Pest Control Centers, consisting of 
wire display racks which present an 
assortment of hand sprayers and 
dusters of all types, are announced 
by Root-Lowell Corp., 445 N. Lake 
Shore Drive, Chicago 11, Tl. 


are packaged %-dozen of each size 
or type in separate stock boxes. 

A special peg board floor and 
counter merchandiser is also avail 
able for displays of Cardosells. For 
more information 

Circle No. 493 on coupon below 


The large double rack displays 30 Light Bulb Merchandisers 


different sprayers and dusters, in a 

space less than 30 inches wide by 31 Three new household light bull 

inches deep; the single rack (shown) merchandisers have been announced 

occupies a floor space 30 inches wide by Sylvania Electric Products, Inc., 

by 17 inches deep, For more infor- Lighting Division, Salem, Ma 

mation Heading the new group, known 
Circle No, 492 on coupon below the Custom Series, is the Island 


Carded Paint Accessories 


Hyde putty knives, wall scrapers, 
paint scrapers and specialty items 
are now individually carded under 
the name Cardosells, Hyde Manufac 
turing Co., Southbridge, Mass., an 
nounces. Hyde’s major lines pack- 
aged for Cardosells are: Blue Dia- 
mond tools and Specialty Items on 
flamingo colored cards; Black and 
Silver tools on green cards; Speed- 
ster Paint Scrapers on blue cards. 

Cardosells are designed for wall, 
bin and rack retail displays. Each 
card identifies the tool displayed and 
shows its uses for self-selection. They 





Please send me more information on the sales aids circled below: 


489 493 497 50! 505 509 513 5I7 521 525 529 533 537 
490 494 498 502 506 5I0 514 518 522 526 530 534 
49| 495 499 503 507 Sil 515 519 523 527 531 535 
492 496 500 504 508 512 516 520 524 528 532 536 


Please send me more information on the new products circled below: 


103 105 (07 109 Til 113 115 117 «+119 
104 106 108 110 112 114 116 F118 120 


My Name Position 
Company Name 
Street 


City 





(shown). This merchandiser, desig 
nated the DS-24, will hold an as- 
sortment of 20 different household 
lamps and occupies eight square feet 
of floor space. It will hold a total 
of approximately 1,300 lamps 

The End Gondolette, designated the 
DS-40, holds an assortment of 20 dif- 
ferent household lamps totaling about 
1,750 bulbs. It occupies 13.3 square 
feet of floor space. The merchandise 
assortmert offers customers a choice 
of indivi: 1 lamps, two lamp sleeve: 
or four packs in the most wanted 
household types 

The Island Gondola, DS-72, 
cupies 20 square feet of floor Space 
and holds nearly 19 cases of lamps 
it holds an assortment of 20 types of 
household lamps. For more informa- 
tion— 

Circle No. 494 on coupon below 


Scale Color Selector 


A counter isplay which hows 
seven Weighma cale colors on 
a palette for istomer selection i 


announced by fanson ile C 
Northbrook, Il 


Space is saved by displaying only 
two scales yet a full color range of 
all Weighmasters is provided, the 
manufacturers point out. The dis- 
play is 22” wide, 20” high, 16” deep 
An eight scale assortment with dis- 
play is offered. For more informa 
tion— 

Circle No. 495 on coupon below 


Preservatives Display 


All one-gallons of the ready-to-use 
preservatives manufactured by the 
King Chemical Co., 2342 South Lau- 
derdale, Memphis 6, Tenn., are sup 
plied now in the “Up-Front Salesmak- 
er Display” self-merchandiser. Pre 
viously only Coppo and Coppo-Clear 
were packed in this de aler ale 11d 

The Up-Front Salesmaker can | 
used singly as a counter display, or 
in groups of three as an “island.’ 
Stand-out insert cards urge consum- 
ers to “Stop Rot, Mildew and Ter- 
mites” with Coppo, “Stop Warping, 

(Continued on page 56) 











_King , =o Presents = 





, sr 
POWER MOWER 3 


Model 







SPECIFICATIONS 


ENGINE, Briggs & Stratton, 68.4, 2 HP, 4 cycle equipped with 
reco starter BLADE: Selectively heot treated in localized oreo by 
electronic process CUTTING WIDTH: 20 inches CUTTING HEIGHT 
| to 3 inches. WHEELS: Front, 6x! 50, reor, 8x! 75, boll bearing 
equipped. BASE CASTING: No 3/9 cluminum alloy, modified 
trommer type, with dischorge chute. HANDLEBAR: Plow type. tu 
bulor steel NET WEIGHT. Approsimotely 54 Ibs SHIPPING 
WEIGHT: Approximotely 6! Ibs 


POWER TO SPARE 


aa?) The Mastercut CR60 is equipped with the Briggs & Stratton 2 H.P. Mode! 68H engine. The 686.4 
+ the engine was designed specifically for application on a rotary power mower, assuring adequate 
power and a satisfactory service experience The exclusive Mastercut slip device provides added 

a iv protection to the engine and mower when striking stones, stumps, or other obstructions 





MOW WITH ASSURANCE 

Mastercut blodes ore constructed of the finest steels available. To insure shatterproof security 
ali blades are selectively heat treated in localized areas. Only the cutting edges are hardened 
by electronic processes, allowing the balance of the blode to retain the tensile strength and 
ductility of normalized steel And you needn't sweep or rake o yord after you hove Master 
cut it. The clippings ore scattered evenly through the discharge chute provided 





PUSHES EASILY 

No compromise with economy in Mastercut wheels. Pressed of cold drawn steel and fitted with 
boll beorings, Aircop wheels ore projection welded for greater strength and concentricity, Most 
models fitted with hub caps thot are recessed for appearance and easy tri” horacteristics 








EASY LEAF DISPOSAL 


Mulching attachment is available as accessories for ali models. Each one is easy to attach, easy 
to vse. The Aircop leaf mulching attachment will make short work of your leef disposal problem 
The soil is enriched in nature's own woy when leaf mulch is returned to the lowr 





KING HARDWARE COMPANY 


190 Marietta St. Atlanta, Ga. 
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" Do-It Shop Display 
+", kit rhe imn o-It Sh 


MILDEW TERMITES 


Circle No. 498 on coupon, pg. 54 





cKINE vith Coppo 


eal-Treat and Kill Ter 
elf’ with Deep-Treat, The 
ire included 
the dealer a“ 
maker then 
Also offered free to dealet 
omplete election of folder n 
ing-insert ind other literature 
the King Product For 
’ 


mation 


Circle No. 


on all 
more infor 


496 on coupon, pg. 54 


Rope Display Carton 
Ph aa — d Cordage ¢ 


purpose display carton for hard f1 
ber rope The carton er\ 


innounce a multi 


t al ‘ 
iled shipping and storing contain 
then, by removing a_ perforated 


ction, it become a self-dispensing 





~ 
marked » 
handling gnc oO LIne 
main elling 


Ctlangular fo 


practical display w NY sown SUNSHINE CHEMICAL co, wc. 
— Aegan oe | enh ¥* ~ ep 600-606 West Lake 6 
length Each carton | ! ced te 
identify the 1 
ind i color 
nila from si 
tion 





Circle No. 497 on coupon, pg. 54 
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PRINTED HELPS 
and other sales aids 





Circle No. 499 « 


Lombard, | Reo Division 


500 o 





John Sunshine PIPE JOINT COMPOUND 
now individvally boxed 
to sell faster than ever... 


aft no increase in price! 








Mr. Dealer end Mr. Wheleseler 


Volume hes mode this possible 


It keep 


stand the ros 


Stocked and 
than all other 


Ohig uu pring 


Manufacturers of quality plumbing chemicals for 25 years 
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Cc 


pper 


and Brass Inc 


w re 


ul } Pg 54 


Manutfacturing 





Fol 
tained 
For n 

Circle No. 504 on coupon, pg. 54 


and penn 
through ¢ 


aer 
at 


ore information 


Columbian Rope Co., 


avaliable for cde 


ol 


iding 


Vindov 

hip ¢ 
ind sisa 
nphiet 


llia 
anda 


I ign. Colortu 


booklet are a 
‘ 
Current on 


compan product 


di 


‘ 


offered also two 


are pense! rack 
Phe 
Merchandise1 

of fie 


of 


old through whole 


pial hope 
. aa Hanson Scale Co., 


01 “ 

td Jor rook, | 
rope 

tu 
length Oo cal 
i ) hi 
dispenser . in Displa 
holds four 
' the 


counte! 


free 


tand 


carton rope Addition 


Hanson scale 
ind is 18 wide | 
bath s« ampletr 


5060 


company offer iriou 


al 
inal 


play carton ind carded 
product idually packaged - — 


. tartes include 


(hnristmas t 


tion 


rope plite t 


For n 


Vir ana 


vhich 
floor 
vith 
green 


merchandiser 


the 


wine ore informa 


counte! 


hed 


ol 
ft 


Circle No. 505 on coupon, pg. 54 is tint _ 
jade trin 


ana 
mation 
The 


Ohio 


Co., 


implified dealer 


Dicks-Pontius 
ha 


illustration 


Dayton 2 
request 


for to be ad Db 


how 


ailabl Nev < 


used 


heet 


in 
offering a mat 


all the 


proot ink 


The Ruberoid 


Co., 
product illustrations a rk 36, Ne 


Y 


ine 


vithout 


can 


in 


rose 


Fy 


I 


Circle No. 507 on coupon, pg. 54 apou aes 


00) 


Yor 


ide 


Wonder 


Fx , , 
No. 508 on coupon, pg. 54 


Circle 


Circle No. 506 on coupon, pg. 54 


pson Brothers, Inc., 65 


U 
( 14 


marke 
ind price 
d. For ore nic itior 


Circle Uo. 509 on coupon, pg. 54 


Scott-Atwater 
Inc., 2901 East Hennepi: 


Manufacturing Co., 
Minne 


ni ’ 


Fifth 





Che 


DELUXE KLEENCUT Shears 

with Micro-Tension Adjustment are 

gaining acceptance with people all over the 
country! Here's why 


EXCLUSIVE FEATURES 
penny or a dime so that they feel just right 
sloppy blades! 

POPULAR PRICES Deluxe Kleencut Scissors and Shears 
are priced so low that everybody can afford them! 
GUARANTEED QUALITY — Deluxe Kieencut Scissors and 
Shears are guaranteed by The World's Largest Manufacturer of 
Scissors and Shears, and they carry the Good Housekeeping Seal 
of Approval as well! 

You're missing out on a popular, fast-moving item with a substan- 
tial profit if you're not stocking and displaying DELUXE KLEENCUT 
Scissors and Shears. Order from your jobber now! 


Set your shears anytime with a 
no more loose, 


DELUXE KLEENCUT 
are you can 


11 SIZES & STYLES $439.$995 


———, 


“a 
Guaranteed by 
Good Housekeeping 


¢ 
“or rs 
45 aoveanisto ™* 


% 


THE ACME SHEAR COMPANY - BRIDGEPORT 1, CONNECTICUT 
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America 
has 
homework 


THERE'S PROBABLY a about your town that m 
you want to Drag a bil I 

But there’s one thin 
a shame you share wit 
nity in America 

Ihe homes whet r too many peopk 
ee. Se See, Hees Follow the course of Action! 
Fixing them up the homework to be 

If your town ts like most in the | 
figures show 1 out ol ery 10 hom 
slums. Nearly one-halt 

But slums are something tha | ning on the other 
side of town, you may Ihe problem isn't min Send today for a free copy of \C 

hat A ¢ ‘ 
Slums are YOUR homework 

Distance is no barrier against the threat and co 
housing blight 

Your tune ue) up be 
your town to fight the di 

i 


erty spawned in the 


goes down because the 
Where your business comes in 


! firm i 
it's located. Part « 
ments aS any « I / : la 
Some slums are | ond repair Ihey must be torn A 
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im ad buiidet i 
treamer which feature th 
1955 Bail-a-matic mods A ‘ punter 
tuffer color postcard vithou large The 
imprinted match book ercl idising plan 
iforn and copy tor radio 1d ture crey 
An indoor sign, in three nd dwi product 
pUlTTil 


; 


nat wo f } t and clea cet iding co ; 


inated d displ: board vn Dle re Circle No. 514 on coupon, pg 


McKinney Manufacturing 
gh 33. P wnuf tur 


tion 0 ( Wood Scre 

Circle No. 510 on coupon, pg. 54 solt assortments are 
ore information 

Chas. O. Larson Co., P. O. Box Circle No. 512 on coupon, pg. 54 


terling, I manufacturer of wire 


good vi pecialties and hardware The Wood Shovel and Tool Co. 


the do-it-your iqua Onio maker ol hovel 
iilable for dealer pat coop vheelbarrow 
envelope tulfer hole daigger and auger! otte 
obtained in moderates ( ‘ a complete Tru Blu 
vithout charge upon re ‘ No charge is mad 
yunter models for three style mi vhen inquiries are on the 
Horse Brackets and one styl or wholesaler letterhead 
ding Lew Brackets are availabk more information 
jut charge under certain condi Circle No. 513 on coupon, pg. 54 ! 


fos 
ions through wholesaler For more Circle No. 515 on coupon, pg. 
Atlas Asbestos Co., North Wal 


Pa vick manufacturer furnis} Midwest Tool and Cutlery Co. 


through wholesaler metal merchar turg! Mict offer 


ition 


nfiormation 


Circle No. 511 on coupon, pg. 54 


National Lock Co., Rockford, Ill diser and cardboard counter di 
ill ippl ingle and double column pla vith the purchase of merchan 
paper mat vithout charge to cise Iwo display are the meta 
I featuring National Lock merchandise for Gla i} ind 

et Cabinet Hardware Furniture Flamemaster which not only kee 
rrimming and Tutch Latch En 100 foot rolls of these wick brand 


. 54 


Co. 


54 


» BRCes 














*DIAMOND FORGINGS 


PICKS « MATTOCKS « HOES «- BARS 


DIAMOND 


Quality line, drop forged from highest 
grade steels. Rigidly tested. 


PICK MATTOCK 


Finished in black, available in 3 Ib., 
5 ib., 6 Ib. wts CROW BAR 


This wedge point 
model is one of sev- 
eral Diamond crow 
bar styles available 


POST HOLE DIGGER in wts. from 8 Ibs. 
Six feet in length, CUTTER MATTOCK to 26 Ibs. 


this 18 Ib. Diamond Three sizes, finished in black, 
Bar features tamp- packed 6 to a carton. 3 Ibs., 5 Ibs., 


ing head. 6 Ibs. 
7 


RAULROAD PICK 

Heat treated, oil tempered and drop 
“There ie nothina forged for lasting durability. 5, 6, 7, 
finer thana 8, 9 Ibs. 


DIAMOND” 


GRUB HOE 
Extra quality solid steel bit, hard- 
ened and finished in black. 


%F Also ask for Catalogs of Diamond Hooks, Links, 
Cold Shuts, Bull Points and Plow Points. 


DIAMOND CALK Horseshoe Co. 


DULUTH . MINNESOTA Established 1908 TORONTO . ONTARIO 
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SOUTHERN STATES IRON ROOFING CO. 


SINCE 1914 


GENERAL OFFICES: SAVANNAH, GA. 


BRANCHES: ATLANTA, GA. « SAVANNAH, GA. « BIRMINGHAM, ALA. « LOUISVILLE, KY. 
MEMPHIS, TENN. « MIAMI, FLA. « NASHVILLE, TENN. « RALEIGH, N. C. « RICHMOND, VA. 








\ J i ortment o 
AMEW"do-tt-Yourselt” ee ee ee 


product from NATIONAL 


ber and 


rack 1 ven tree vith purchase 
the merchandise Soth are packed riation 
in one carton. For more informa Circle No. 521 on coupon, pg. 54 
tion 
Circle No. 516 on coupon, pg. 54 Wickwire Brothers. 


Ocean City Manufacturing Co., “A 
womerset Street, Philadelphia 34 
is publishing a monthly new 

letter for fishing tackle dealer 
publication is designed to give 
dealers information so they ci 


For doors and more profit. For more information 


windows Circle No. 517 on coupon, pg. 54 . wo Toe 
Circle No. 522 on coupon, pg. 54 


O. F. Mossberg & Sons, Inc., P. O 
Box 1302, New Haven 5, Conn The Edwin H. Fitler Co., Phila 
makes available to dealers a t Iphia 24, Pa offe1 evera ale 
t ’ 


or window treamer promoting 1 aids for dealer us 1 merchandi 


line of guns, advertising mats, enve the Fitle: ne of rol A cardbo 


WO-col ce 


’ , 
Can be installed in rope tulfer @ sak manual, a Colo! counter dl 


minutes with scis- ful counter card, gun rack, and Guide nected coi 
sors and hammer Book to Rifle Marksmanshi In ad 

dition, the company offer dealer 

free eclectrotypes as well as radio and 

Here's another National product 'V commercials. For more informa 

that’s bound to get a big play tion 

from all your customers Circle No. 518 on coupon, pg. 54 

Columbia Sealer-strip. This 
unique aluminum-felt weather 
The Patterson-Sargent Co., 1325 fF 


stripping can be readily installed 
38th St., Cleveland 14, Ohio, publishe 


by anyone in a matter of minutes 


What's more, it can be used a cor catalog of sugge 
These include radio 


ted deal 


where units are “‘out of square” er si aid 
and will efficiently cover commercial window and outdoor! 
extremely wide cracks. If your igns, transfers for window fixture ; 
jobber can't supply you, write us plans, suggestions for direct mai bain 


Ise For more information 
Rive-away and window display ana 
: . on, . 54 
Packaged to Sell on Sight! uggested copy for newspaper ad Circle No. 523 on coupon. pg 


ar son -wangpner tae: Ee, gh Bang age yong Utica-Duxbak Corp., U! 
aches han enaboies Circle No. 519 on coupon, pg. 54 maccappecaa= ce ay de ai 
17’ of Sealer-strip : ‘ mat servic covering 
with complete in Bolens Products Division, Port 

stallation in- Washington, Wisconsin, current of 

structions fers for dealer promotional use mi 

terial for a colorful window displa\ ground 

a mobile display howing compan Other 


9 . 
It's good business to sell omplete line of outdoor power equip treame! 


the complete National line: ment, a three-color identification ome foe oo 
f& WEATHERSTRIPPING + Thresholds « banner with hangers illustrating th tion 
Spring Bronze + Metal and Felt Sweeps four line of power equipment and Circle No. 524 on coupon, pg. 
* Door and Window Sets explanator 


‘ 


® SPECIAL ROLLED MOLDINGS ucts. For more information Plymouth Cordage Co., Plymout 
& BINDING AND EDGING Circle No. 520 on coupon, pg. 54 offer dealet vide 


literature on a prod 


7 Champion DeArment Tool Co., of-sale display 


Meadville, Pa., offers dealers a wid pense! Literature 


Write today for complete details 
and price schedule 


range of sale aids including imprint phiets on use ¢ 
book match display dé and boats and in indu 
display rolls, newspaper mi junter ude the 
ign decal envelope 
counter coat for ale 
Display boards offered ine 
which is designed as a permanent di 
26 different pliers on thi 
are ecurely fastened in place 
are lacquered to make an attrac 
long-lasting display. The board 
ywood, measuring 24” x 30° 


board 7, 75-A and 8&7, of the 


pl 
2 Gateway Center play 
Pittsburgh, Pa at are dispen 





ingg boards con 
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NOW SELL THIS BASIC 


POWER TOOL 
ZN WORKSHOP 


by eee 


DOWN 
and Smali 


monthly 
payments 


WITH NEW 


HANDYMAN 


ruck plug it in yy PAYMENT PLAN 


flip the switch Now you can sell Shopmaster tools on 


d - the famous GECC Handyman payment 
Gne operare plan. Customers pay only 10% down and 


balance in up to 18 months. Sell the Shop 
master Saw-Jointer combination or any 


Sell the Complete Line Shopmaster tools totaling more than $60 


on this wonderful 


of Fine Quality ; han ne ap ene ° GENERAL ELECTRIC 





SHOPMASTER TOOLS ma ieee aos AO id 


power t oe to the CREDIT CORPORATION 
Sosa coliniaen 








on easy ECC] payment plan 
o 


Look at the features on this 
Shopmaster Saw-Jointer Combination 


@ Ready to plug in and opercte © All steel stand is 26” deep, 34” long 
@ Comes complete with “ HP moter end 36° high 
@ Handy switch is conveniently leceted 
@ Big husky 8” tilting arbor sew with in trent 
2%" depth capacity, 13°x16" table @Both tools have sealed-for-life bell 
w Titag Tote 12° Bench Mode! 2 Jig Saw size, mitre gouge and rip fence bearings 
BAND SAW DRILL PRESS Inciudes Motor @ Rugged 4” jointer-planer with %” cut, . Sew-jointer combination, stend end 


OTHER SHOPMASTER TOOLS 4°26" table and flexible guard moter sell fer only $174.50 


h’s America’s Greatest Power Tool Value! 
Write for Complete Information 


x groper 
: a. +00! 
cm te eae Shopmaster 


Plus Complete Line of Accessories 





ROOM 82D, 1214 SOUTH THIRD ST., MINNEAPOLIS, MINN, 





John Sunshine Chemical! Co., 


‘For ionomers! SELL THE BRAND 
Gus: eB) FISHERMEN WANT 


‘Safety Sake | Circle No. 533 on coupon, pg. 54 NORWI CH 
G- —~ len ony ay Whney Cow West Spring” | THE FISHING LINE OF CHAMPIONS 
Insist on i tie | C7 Sw i 
5 th etime sizes 1 ‘ | nded } of 
—y 
cjio— me 


as Range | i!" 


j 


NOR SURF 


STATESMAN 


Mins 
if WOR-FLEX 
NY 


tion 


Circle No. 534 on coupon, pg. 54 


io— 1623 Eucli NORWICH LINES cost no more 





True Temper Corp., 
. P W ro , »» @sk your jobber salesman or write 
‘ lan ; Go ‘ 


‘Connectors oped for its “Tool-Up Time" va | JRDAN B, PARSONS & SON 


1330 TYLER STREET © HOLLYWOOD, FLORIDA 


too romotuon Variou ou Oo 
— gow tore post d bann ewsp SOUTHEASTERN REPRESENTATIVES 





fey 





Easily Installed 


Leak-Proof formation 
Circle No. 535 on coupon, pg. 54 


A Progressive Magazine 


Crescent Tool Co., Jamestov 
iilable for dealers floc 
1a tand to ac for 
containing different 
oom. — 2 Progressive 
accommodat 1x é K 4 
of which the compan I 
‘ } it a different a ingeme ) 
SUPERSEAL Gas Range Connectors tan ~~ 8 | ‘ late Hardware Men 
are available in six different assemblies, , 
but only one top quality grade, certified 
and approved by the American Gas 
Association and Underwriters’ Labora- 
tories, Inc. The tubing is 54-inch O.D 
aluminum, with a wall thickness of .049 
inch. Fittings are of malleable iron, cad- 
mium plated. Available in 12 to 60-inch 
lengths, with 44-inch pipe thread as ai 
standard. Special ‘44-inch pipe thread - y BM | OSS Ue 
can be maatted in the neolaha male or formation —I! year $1.00, 3 years $2.00. 
female adaptors. Over 400 U. S. distribu. Circle No. 536 on coupon, pg. 54 


tors. Insist On SUPERSEAL. 


accommo 


inne pam 


If you are not now a subscriber, 
or if your subscription is due for 


renewal, send in your order today 


Cleveland Mills Co., | 


“Every Superseal Fitting is a union in itself” : dale, N 
: {fers a printed corrugated flo SOUTHERN HARDWARE 


apoci, re re aie a 806 Peachtree St., N. E. 
mot VI STON yoore ve Suen oan nea Atlanta 5, Ga. 


10) display 


COLUMBIA MALLEABLE saiiete aun Ske enetaiiin 
CASTINGS CORPORATION the stand is printed in 


or more information 


Circle No. 537 on coupon, pg. 54 





v Files Pa 
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COMBINATION 
PADLOCK 


Use of Roller Skates Permits Easy 


Handling of Screen Wire 
wewr~ 


CONVEN 


YALE HAS THE PRODUCTS 
AND. THE DISPLAYS 


YOU THI 


HC-20 Carded ~ Pn 
erchandiser 
peorenmeg yr HM 4 Merchandiser features 6 #* 


Pa k 
ped ¥ 


“Key 
FREE! SEND NOW! 
Write for valuable niet 
HE YA : A ne a. ; 


r & ‘ ” tad 
} 


AYALE & TOWNE 
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For more information on these new products 
use the return post card on page 54 


Ball Pein Hammer [ ed 


A new ball pein hammer designed 
t« absorb hoch and to ie in \ 
' 


destructible in all normal use is an 
nounced b Prous Pemper Cory 
Cleveland, Ohio, and ts the latest in 


the company Rocket tool line 


The hammer ha a tubular ‘ 
i I 


hatt chrome-plated Phe head 1 , _" ni or 
Circle No. 105 on coupon, pg. 54 


locked permanent to haft and 


can't loosen, according to the manu 


facturer and the handle never need 
Boxed Compound Tubes 


replacing 


iy J nt ( 


Henan, 


rhe hand grip is a thick neoprene 
ed handlk 


fiber cushion which is bonded perma 
nently to the haft. It is designed to 
absorb shock and to resist grease and 
oil 

Three models of the new ball pein 
ire available 1 ib }! Ib. and 2 Ib 
head weight 

Other tools in the Rocket line in 
clude 16 and 13 oz. nail hammer, 16 
ov. ripper hammer, carpenter 


formation 


hatchet and camper! belt axe } 
Circle No. 104 on coupon, pg. 
more information 


Circle No. 103 on coupon, pg. 54 
Power Tool Kit 


Dazey Kitchen Items ‘ ome econ 


Two new houseware product 
backed by a heavy fall and Christma 
advertising schedule, have been an 
nounced b the Dazey Corp ol 
Loui Mo., a subsidiary of Lander 
Frary & Clark. These are the Daze 


7 


all-purpose kitchen mixer and Daze 
ingle-action Kwik-Kut Jt cal 
opener. The Kitchen Mixer (shown 
vill sell for $4.95 and purchaser 
receive also a Rubbermaid plate and 
bowl! scraper, valued at 35 cent 
no charg The “Kwik-Kut Jr can 
opener will sell for $1.95, and will be 
available also with a magnetic lid 
lifter for $2.95 

The mixer features a heavy chrome 
finish tainless teel pear-shaped 


£ 


Circle No. 106 on coupon, pg. 54 
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“J&L WARE MOVES FAST, TOO 


... with higher profits for you”’ 


mers know JAL Galvanized War They'll { | 


OckS moving ta 1Al 


cep youl 
salvanized ware move etter and profit ire more 
satisfactory when you stock a line with an accepted nam Ali 
like J&L. Your customers have confidence he Je Jae Sones 4 
name and its reputation for quality and sturdy s STEEL CORPORATION 


HAL galvanized ware is priced for the big volume SGT 


market. It yields a healthn prot 
405 Lexington Ave. New York 17, New York 


dealer. Ask your hardware jobber for « plete int " 
WARE Galvanised Ware Plant olede Oh and Atlanta Georgia 
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Paint Brush Cleaner 


tric Too 
hicago 20 on. La 
r 


Circle No. 108 on coupon, pg. 54 


operated Spin-A 


4-Brusl 


Christmas Tackle Boxes 


4 


Circle No. 107 on coupon, pg. 54 


New Aluminum Level 


e 
e 

on paim rip han 
j ivi pinion ind 

pindle, It : lor and ha 

red crank handle etal for $7.95 
The brush 1 pun bD mean of a 
hand crank through a molded nylon 
gear set at an eight to one ratio which 


ive ufficient centrifugal force to 
ean the bristles of any brush up to 





GARDEN CART SPREADER -CART 


a A 





Twin sister te 
without spreader a 
est on the market 
large capacity. Easy 
fill and unload. A ba 


| value. Package 


FUL LINE =r oro 
of 


JACKSON 
home equipment 


Available through leading hardware distributors 


Jackson Manufacturing Company 
HARRISBURG © PENNSYLVANIA 


Oldest and largest wheelbarrow mat i 
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A Progressive Magazine 


for 





Progressive Hardware Men... 


if you are not now a subscriber, or if your subscriptior 
is due for renewal, send in your order today—! year 


$1.00, 3 years $2.00 


SOUTHERN HARDWARE 


806 Peachtree St., N. E. 
Atlanta 5, Ga. 




















EXTRA PROFIT$ WITH THE 
GIVE YOUR CUSTOMERS WHAT THEY ASK 


NEW GEYER ROTARY | 
FOR — IT'S BAD BUSINESS TO SUBSTITUTE EDGER. 


Name brands mean satisfaction to yout 





customers, and money to you. Let your cu: 
tomers know they can get from you the 
brands they know and want. Why be con 
tent or expect them to be content 


with anything less? 


2 / | ve st the market peyer Rote 
The prestige and rep- WSranc ames ng xg ; aa Write today 
— 





. © for prices 
SURE GRIP TIRE TREAD © catalog peges 
utation of these mak- SELF-SHARPENING BLADE © advertising and 
EXCLUSIVE SPRING TENSION selling p> 


ers’ brands guarantee  * ndation MULTIPLE Uses 


GUARANTEED OURABILITY 





high standards of NCORPORATED covenrus puarge 

quality. A f so 
37 WEST 57 STREET ROCK FALLS 
rR gag GEYER MANUFACTURING CO. £°< 1 














— 4 
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Acclaimed by Users... A\\ 0 | Sioccc 


Super SANDVIK NO. 21 % pict | Ses coment x. 
“HARD POINT” aN \< Cissto Sa. 160 on coupon, pu: 84 


Y 


BOW SAW BLADES , O Z New Ta-Pat-Co Cushions 


ELIMINATE qc | in a oat 


field, Ohio, ann 


These revolutionary new blades — from the world’s " co cushion 
largest producers of bow saw blades have been J Thi 
developed in Sweden in the Sandvik laboratories . : 
under an exclusive process. The new super Sandvik ‘ 
No. 21 Bow Saw Blades are sweeping aside all other ’ turers, is that hence 
types. A “must” for every dealer 


CHECK THESE EXCLUSIVE FEATURES 


@ Special induction hardened teeth tips 
Stay sharp several times longer elim 


t 
inate refiling — save time and work 
@ New tooth design for super cutting 
speed. Two cutt ng teeth for every raker 


most import 


change accoraing 


Get your wholesaler salesman 


write your order today 


tooth 
@ New narrower width only % 
Reduces friction, eliminates binding SAW & TOO 
L 
@ All new packaging. 10 blades to a ° 
carton each blade hermetically 7 
sealed in a wax impregnated envelope 1702 NEVINS RD., FAIR LAWN, WN.J 


N OF ANDVIK ef ’ 





UGGED kuxxx 
OBERT 5 stor Quality 


means more profit to you 


* Best looking broom rake in 
America—Sells on sight. 


* Made with quality materials 


throughout—tines finest car- 


bon steel. * Special patented cover plates 
and sockets lock all parts for 
life—rake can't come apart or 
lose shape. 
Unconditionally guaranteed for 
2 years—date of manufacture 
on every rake. 
Workmanship upholds high 
standard of Rugged Robert 
'Y name—brings repeat orders o be made in 
1 everywhere. cloth. For more ition 


tty =| Circle No. re inf saan, pg. 54 
ee UGGED_ Revised Star Catalog 
Wire Products Company OBER 


2713 North 24th St., Birmingham, Ala. 
Member, American Herdware Menvtecturers Association 
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No 004, Star Expansion Bolt 

oO , 142 Liberty St.. New Yorl 
Se = 

It lists the entire Star line includ 
ing machine bolt type lag and wood 
crew type nail 
bolts, drilling device 

The salesmen catalog page 
Kalamazoo, three-ring punched for 
tandard binder They are ipplied 
to wholesalers and retailer i rm 
cost. For more informatior 


Circle No. 111 on coupon, pg. 54 


reeternan | (p> TAYLOR CHAIN 


A complete, new line of molded 


. ? a! ¥ 
fiber bait bucket ha been an : is tet) 
nounced by Animal Trap Co. of 

vies he ol), 
J M 
We : 





America, Lititz, Pa 
Speed Self-service 


Sales!.... 


TAYLOR CHAIN SALES MAKER 


Customers step right up and serve 
themselves from this handy Laylor 
(Chain Sales Maker. It's a weldless, 
sash and bright chain department in itself 
Known as Victor Long-Life Bait ; Holds seven reels. Occupies only two 
suckets, the line is comprised of two ; square feet of floor space. Put this 
tyle and five different iz One : self-service profu-maker to work in your 
tyle designated the ‘7 er in : 
clude 6 10 14 an 20-quart 
capacity bucket Che li a sturdy 


stores and see what it will do for you! 


teel frame to protec , yucket and f 
to hold it off the j id. An ex : ——»y 
clusive feature of the 2 juart bucket 

a removable insert in the lid f (2) 
through which bait can be taken out i 

needed while remaining b BBB AND PROOF COIL CHAIN 
ware See Saree * a oe ae : IN HANDY METAL TAY-PAILS 


facture! poin 
The regular ‘ 

ind 10 uart buck Proot Coil and KEK Chain 
( qué ‘ 


plated : volume items sell even taster, eas 


i tandard | 
ickets and a 
ucket with 


the 
_ 
i 
igh itt 1 of ‘ ed “> 
re informatior \ i 
Circle No. 112 on coupon, pg. 54 ~ 


New Ideal Catalog " ; — a mipefon | ™ Tayior MADE 


os Moker [ Chars A GREAT NAME IN 


Ideal Bra Work Ine Cc aul ne ta . é 

Minn., announced Catalog Num}! ¢ — | 
‘ ’ 

ind accompany) y Price heet Addres SINCE 873 


sre protuably in these handy 


metal Tay-Pail containers 

Pails make chain handlin ‘ create eflective 
mass displays a ster rs té serve 

’ 


secondary use round the home an 


Contact your nearest jobber of write 


5. G. TAYLO® CHAIN CO., Hammond, tnd.) Pittsburgh, Pe 


emselves. Tay-Pails, v nempty, have many 
. 


ing 





tive September 1. New to the 
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Big le gol Bi Pi 


Introducing the New Fast-Selling 


FAMOUS QUALITY 


Fine Pocket Knives for 
Every Purse and Purpose 


Here's a sensational new line of pocket 
knives by one of the oldest and largest 
American cutlery manufacturers -knives 
of quality workmanship with high-carbon 
steel blades, unbreakable handles, solid 
bolsters and hand- sharpened blades. 


A full assortment of handsome pocket 
knives for every purpose— each priced 
at an attractive valve packed $1.00 
to bring bigger volume ond profits 


CAMCO DISPLAY CASE No. 56-12 


is yours with ‘s dozen each of the 
12 top-selling style numbers 

The smart gloss-front wood 
cabinet opens at top, can be locked, 
has storege space at reer. Di- 
mensions; 1344" x 11" « 12”. Plus 
free CAMCO Display Banners and 


Streamers! 


$72.00 
43.20 


(Display Case Free _ 


Your 40% Profit $28.80 


SHOW and GROW with CAMCO 
Open Stock Pocket Knives! 


Retail Value of Knives 
6 doren 


YOU PAY ONLY 


#571 


Medein USA. by 


CAMILLUS 
CUTLERY 
COMPANY 


CAMILLUS,N.Y 


For full details 
on this 
fast - selling, 
full - profit line, 
write today — 


Dept. SH-1A — 





Ty) ee 1 eeertt 
1) we Rerwn) Ameen 


74 





o. 63 
ops. For 
Circle No. 


‘ 


re intor ition 
113 on coupon, pg. 54 


Bleached Twine 





WE BAC 
FOR SURE-FIRE 


CHRISTMAS SALES 


@ Full color LIFE 
Promotion 

@ Self-display 
Shipping Carton 

@ Flasher Display — 
uses lantern 


@ MATS—LITERATURE, ETC. 


Appeals to all 


as gift or toy 


Electric COMET —quolity 
made —handsome finish 
WRITE ABOUT 
THESE 
DEALER HELPS 





6 or more make 
a fine display 


SINCE 1840 


R. E. DIETZ CO., SYRACUSE 1, NEW YORK 
ORDER THRU YOUR JOBBER 








SELL EASIER 
and 
STAY SOLD 


better ! 


sell easier because you can tell your 


customers 


Lausen és the world’s Arst small-horse 
power gasoline engine, having been 
continuously for the last 58 


that 


made 
years! 
Leysen Aas as fine a name for quality 


as any small engine ever made! 


and that 
Lauson Service (if it's needed) is quick 
and easy to get wherever you are! 
stay sold better because 
Lauson Engines do start quit kly 
are long-lasting do deliver full 
and are easy to get 
serviced anywhere in the U.S.! 
That's why Lucky to Get 
Lauson Engines on the power equip 
ment you sell in 1955! 


honest power 


you ll he 


woORLD'S 
FIRST SMALL 


4-CYCLE 
| GASOLINE ENGINES 


Sauron 


i 
Mode by 
THE LAUSON CO., NEW HOLSTEIN, WIS 
DIVISION HART-CARTER COMPANY 
Monvufacturers of smoll bh 


sepower gar e 
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All-New Power Mower 


ra cost. For ore infor itior 
Circle No. 115 on coupon, pg. 54 


New Rocket Tools 


Prue 


Shear ha‘ 
rubber t 
bolt i adj 
iccordaing 


} ‘ 
nave 


Circle No. 116 on coupon, pg. 54 
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1955 


ardex 


ives yOu 


Salesmakers all! | 


Tinta os 
he = 


‘ , 
. ate 
ay 
; ve 
aft re 


NEW PACKAGING! 


i any 


GARDEX we. 


S17 Worth Carroll Ave, Michigan City, 11, Ind 





75 





New Mixer 


A new Mix-er-ator has been an 
nounced by the Dazey Corp St 
Louis, Mo. The Mix-er-ator consist 
of a one-quart container fitted with a 
plunger which spins two stainlk 
steel perforated discs for fast aerating 


or mixing 


The Mix-er-ator can be used for 
crambling egg whipping cream, 
and mixing ice cream shakes, frozen 
juices, powdered milk, cocktails, baby 
formulas, and other concentrates. The 
quart container has a white plastic 
pouring lip 

here are no parts to assemble and 


the Mix-er-ator is designed for ea 
cleaning. All Mix-er-ators come in a 
elf-merchandising display box. The 
item retails for $2.49. For more in 
formation 


Circle No. 117 on coupon, pg. 54 


Patio Garden Bell 


Patio Garden Bell in 
Christmas packaging is announced by 
tJevin Bros. Manufacturing Co., East 
Hampton, Conn. The bells are six 
olid bras , highly 


pe lal 


inches in diameter 
polished and lacquered, have a pony 
shoe black satin finish bracket, 


r 


rocker type tongue, and 


aid tk 


easy-pull 
rawhide lanyard. The tone 
be clear and loud 

Suggested retail for the pecia 
Christmas package is $6.49. For mors 
information 


Circle No. 118 on coupon, pg. 54 


Tackle 1956 Price List 


A recently printed “Illustrated 
Price List” of Shake peare tackle for 
1956 is available, according to the 
Shakespeare Co., Kalamazoo, Mich 
The 28-page catalog illustrates and 
describes the complete line of 
Shakespeare reels, Wonderods, Wex 
ford lines, baits and miscellanec 
accessory items which will be maz 
keted for 1955-56. All price in the 
tackle 
price For more inforn 

Circle No. 119 on coupon, pg. 54 


catalog are uggested 1st 


‘ 
ation 


New Knife Catalog 


A new catalog of all current pocket 
knive hunting and fishing knive 
axe sets and related items has been 
issued by Utica Cutlery 
N. Y. Copies are availat 
from De partment . F< 
formation 


Circle No. 120 on coupon, pg. 54 





FENCE FUNNIES 



































Ask Your Jobber . . . about Bethlehem Fence . . . steel fence posts... 


barbed wire ... nails and staples ... bolts and nuts... bale ties... 
baling wire . . . clothes line and other Bethlehem products. 
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Feb. 2, 1956. Edward H. Keil Sen Texas Hardware & implement Associa- 


es, eS ee er ae ee 


Direct 





Louisiana Retail Hardware Association ibraltor Lif ld Dallas, 2 
Convention and exhibit at Roost 
Alabama Retail Hardware Association velt Hotel. New Orleans. March 11 Tri-State Hardware & implement As- 
Convention and exhibit, Coli- 12, 1956. David O. Mansfield, Secre sociation Convention it Herring 
seum, Montgomery, Feb 19-21, tarv-Treasurer. P. O. Box 1696. Jack Hote Amarillo. Texa Feb. 13-14 
1956. Charles Giles, Sec retary, 409 Mi . 


on 1956 


N. 23rd St., Birmingham tar 


Arkansas Retail Hardware Association Milssiscipp! Rete Nerdwere Assecie- — , 
“ tion—Convention ind exhibit at Virginia Retail Hardware Association 
-Convention and exhibit, Robinson ‘ ‘ 
’ 7 7 Heidelburg Hotel, Jackson, Fet 6 0 entior ind exhibit it Hote 
Auditorium, Little Rock, Feb. 12-13, : , 
ote , one 1956. David O. Mansfield, Secretary Main in Ort Monrose 
1956. J. Wayne Tisdale, Executive P OB 1696. Jackson. Mi 
Secretary, 908 Rector Building, Littl a Seay Seen . ane orn Seott 
Rock ; : 
Missouri Retail Hardware Association 
Convention and exhibit at Jeffer 
on Hotel, St. Loui Feb. 14-16, 195¢ 


itive Secre 


West Virginia Hardware Association 
Convention it Hotel Prichard 
Huntington, Feb. 12-14 1956 Jarne 
Managing Director, 1628 


Hardware Association of the Carolinas 
Convention and exhibit, Radio Cen 
ter, Charlotte, N. C.. Feb. 21-23, ry F. Scherer 

1956. He adquarter ; Hotel Charlotte ry 1189 Arcade Building. 812 Oh 
D. W. Laws, Secretary, 118% E St. Loui 
Fourth St., Charlotte, N. C 

Oklahoma Hardware and implement As- 


Florida Retail Hardware Association— sociation—Convention and exhibit at 
Georgia Retail Hardware Association Municipal Auditoriun Feb, 21 Hand Tool Sales 

Joint convention and exhibit at 1956. Aaron Gritzmaker a KOCULIVE Are Doubled 
George Washington Hotel, Jackson Secretary, 512 Midwest Bldg 
ville, Fla., March 4-6, 1956. W. W homa City, Okla ontinued 
Howell, Executive Manager P. O 

tox 183, Waycross, Ga Tennessee Retail Hardware Association 

Convention at Andrev Jackson 

Kentucky Retail Hardware Association Hotel, Nashville Feb. 19-21, 1956 

Convention and exhibit at Ken Morris Jone Si tary, P. O. Box Me of the tool old by store 
tucky Hotel Louisville Jan. 31 784, Nashville rennesse other than hardware tore are of 


from page 42) 


ne of the best selling 
moting mall tool tk 
istome! aid Gayle 








PEACE AT LAST! THANKS 
TO GOOD OLD 
BETULEHEM FENCE ! 
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Advertisements like the one repr wduced above, : | ney E as 
appearing regularly in regional farm papers, j j f 
are catching the attention of fence buyers. % | 


5 —— 
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variety and many cu last six month 

0 are dissatisfied with then thday or Chri 
We sell them on the idea that if W et 
quality, these tools will 


to come 


the cheaper 


tomer 


they buy 
last for many year 
“Another important point in sell 
to women is to make sure the’ 
how to use them proper]; 
istomers think they know 

to use a hammer, screwdrive 

pair of pliers. However, when 
them the best way i 
to keep from hit 


we show 
hold a hamme! 
Attract Women 
ting a finger, or how to use 
of pliers to keep from 
the hand, they 
sur concern and help.’ 
The Gayle 
volume in hand tools by promoting pi tor 
birthday and Christma or ) the 
men. Many women 
tore with the problen tell at a glance 
of what to get their husbands for ; cost. These tools are 
gift. With so many having on wall panels and c: 
workshops, small tools are from any part of the 
Most men like In the fall 


themselve gardening and yare 


a pall 
pinching 
greatly appreciate 00d displ 
important in j 
Gayle stor 


tore now does a large n. The 


to dir 
them a 
presents for 
come to the 


men 


home 
the perfect answer when men are 
to buy the power tool from theu 
and often wait to buy the 
tools until they have the large 


ones paid for 


mallet: the indoors for house repairs an 
remodeling, the Gayle store uses it 


hand 
di play 


promote 
a big 
with sign 


display windows to 
tarted t tools. The 
women of the tool 
$3,000 appropriate items for job 
the house 


Since the Gayle store tore use 


use these fact in iggesting 


elling 
customers, an estimated 
worth of hand tools was sold the 


put A PROFIT INTO ANY INSTALLATION, 
REPAIR OR MAINTENANCE JOB REQUIRING 


. THE USE OF A LADDER 
Miele 


Adjustable 

TO ANY LADDER 
Alaminum 

FOR LIGHT WEIGHT 
Steel 

FOR STRENGTH 
Rust-watstant 
Construction 


around 





LADDER 
OFFSET 


UTILITY BASKET 
HOLDS TOOLS 
HOOKS HOLD 

OTHER ESSENTIALS 


~. a 
| “e 


ANY WINDOW NOW 
INSTALLED IN “2 THE TIME 


Originally designed by an expert in storm window installation, 
this lodder offset is now offered to the trade at a fraction of its 
real valve. With it, it is now possible to moke each priceless hour 
produce more profit because MORE JOBS can be done with less 
effort and in shorter time. For any project requiring ladder work, 
whether it's installing combination windows, repairing a roof 
erecting a TY antenna of just plain washing windows, The 
Miele Ladder Offset is equivalent to a second mon 


ONE JOB MORE THAN PAYS FOR ITS LOW COST— SEND FOR CATALOG 


Mansfactured ssafaci t dy LADDER PRODUCTS, INC. 21 cr", Ac, 
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& Display Packaged 


BiG FALL SALES 
BIG CHRISTMAS SALES 
YEAR ‘ROUND GIFT SALES 


fully ossembled with bra 
tached in attractive disg 


tons. Show it and y 


EVIN BROS. 
MANUFACTURING COMPANY 


East Hampton, Connecticut 


Soles Representatives 
John H. Groham & Co. inc 
105 Duane St, New York 8, N. Y 
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Tapatco 


HORSE COLLAR PADS 


\ 


.' , 
I 
’ 
iW} 
i = 
L 
For every work horse and mule 


“The pad with the rust-proof 
red hooks 


Tapatco 


TRACTOR SEAT CUSHIONS 





For every tractor and farm 


implement seat 


See your jobber or write us. 





THE AMERICAN PAD & TEXTILE CO. 
Greenfield, Ohie 


MAKERS OF FAMOUS TA-PAT-CO 
HORSE COLLAR PADS SINCE 188! 


1955 








ae Niyers 
THE FULL LINE 


—™, 


SUBMERSIBLES 


CENTRIFUGALS 
aling primari mer 
Haring belie, ie location of EJECTOS 
the line I 
way it sell 
Althoug! ‘ l ! 
maintain a perpetual on POWER PUMPS 
nousewal 1 GO vaten th Ven : PLUNGER TYPE 
closely n na’ 
re-orderes 
We par 
merchandise 
item hifted 


location to an 


ment alway’ loo ; an oe PROFIT-MAKING EXTRAS 


TOP QUALITY — 


Ihe best materials, expertly worked by experienced men 





with precision machines, guaranteed by a warranty un 


PUBLISHER'S STATEMENT surpassed in the industry This is the way Myers pro 


tects your profit and your reputation 


ADVERTISING — 


Year-around, consistent advertising that moves consum 
ers to buy. Every month your customers read Myers ads 
on the pages of America’s leading home and farm maga 
zines. Cash in now on the power of national advertising 


by Myers, a leading advertiser in the industr 


PROMOTION — 


Io make every advertising dollar pay off double for you 
Myers makes available all the selling tools you can use 
for hard-hitting promotion in your own market. Hitch 
your sales wagon to a national advertising star by taking 
advantage of the displays, ad mats, radio commercials 


and literature available to Myers dealers year round 


TRAINING — 


Factory training for you and your men and all you pay is 
transportation! You learn how to sell more Myers prod 
ucts, and you'll find you sell more of the other items you 


handle, too It's a deal ou wont want to miss 


WATER SYSTEMS 


POWER SPRAYERS AND WATER SOFTENERS 


‘Myer Find out today how you 


can make more money as a Myers 


dealer. Send forfree literatureand 
details of the Myers dealer planto 
THE F. £. MYERS &2 BRO. CO. 
Dept. SH-11, Ashiend, Ohie 
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sliding door hardware 4 
STANLEY 2800 © 


NEW! 


$2 
rr 
© SAME TRACK 

© SAME HANGER 

© SAME FLOOR GUIDE 


4 


For “4” and 1%” By-Passing Doors 
In One Package 


Half Inventory e Double Turnover 


2808 


Track with 
Built-In 
Header Trim 
For 1%” Doors 


Track with 
Built-In 
Header Trim 
For %” Doors 


SALESMAKERS 


Free Salesmaker included 
with your order (about 
$200 Retail Value) for 
any 24 sets of Stanley 
2800, 2804 or 2808 and 
Sliding Door Pull Assort- 
ment 2970A — a com- 
plete trim department in 
one package. 





WM 2800 WM 2604 


pree Salesmaker in- 
cluded with your or- 
der (about $70 Retail 
Value) for any 12 sets 
of Stanley 2800, 2804 
or 2808 





Pree Salesmaker with 
your order ($60 Retail 

alue) for Sliding Door 
Pull Assortment 2970A, 
or pulls of equal value. 


Ask your wholesaler about this new Stan- 
ley Sliding Door Hardware. Ask him 
about Stanley 2800. Now is the time to 
sell this Stanley quality, easy-to-handle, 
easy-to-install, competitively priced hard- 
ware. 

Write Stanley Hardware, 76N Lake St., 
New Britain, Conn., for free copy of 8 
page 2800 catalog, newspaper mats, price 
list, and stuffer for customer mailings. 


STANLEY 


The Stenley Works + New Gritein, Conn. 
HARDWARE + TOOLS + ELECTRIC TOOLS 
STEEL + STEEL STRAPPING 


to those who come in frequently,’ 
Haring explains. “There is nothings 
that repels women shoppers quick 
er than to see dust accumulated on 
hould 
impression to fit in 
idea of 
what a modern kitchen is like 


houseware It create a 


clean, spotle 
with the average woman 


The company advertises house 


wares in the local papers and once 
in awhile it 
nouncement on the local radio sta 
tion. However, the bulk of adver 


tising expenditures for the depart 


carries a spot an- 


ment goes to direct-mail adverti 

ing. Four times a year the company 
makes a bulk mailing of material 
supplied by the manufacturers, the 
pieces being directed to rural and 


city box-holders 


Profitable 


For the cost of the advertising 
material and the low cost of mail 
ing, this 1 
Haring declare 


profitable advertising 

“Invariably after 
each such mailing we note a di 

tinct increase in volume in this de 
partment.” 

features national 


houseware and 


The company 
ly-advertised 


sticks to recommended retail price 





the ORIGINAL 


























MODEL No. 1 


The Whiz-Saw #1 is an ideal power tool for 
all sorts of home repairs, plumbing, electrical 
work, hobby projects, etc, It's really seven saws 
in one: rip — crosscut — scroll — coping — 
keyhole — band and jig saw. Cuts up to 1” 
thicknesses, and guides easily when cutting 
circles, curves, straight or irregular patterns. 
Whiz-Saw #2, more powerful companion of 
model #1 cut up to 2” thicknesses, retails 
for $130.00. 

Capitalize on Whiz-Saw sales developed by 
Forsberg's hard hitting advertising campaig 

in consumer publications by alerting your 
sales staff to consumer interest in Forsberg 
products: Hack sows and Frames, Coping 
Sows, Hand Drills, Screwdrivers, etc 


Forsberg Mfg. Co., Inc. 


Bridgeport |, Connecticut, U.S.A 


SOUTHERN 





NEWLY DEVELOPED EVANS 
CHALK line 
PLUMB line 


RETAIL 
ONLY 


More features 
than any other 
Chalk Line made! 


Bot 


guaranteed 
ith 50-ft. and 100 


STOCK EVANS 
CHALK CARTRIDGES 
Spill-proof refills 
Perfect for use in any Chalk 
Line. Retail 10¢ each—one full 
ounce and Evans Replacement 
Lines—wound on reusable 

vlastic ree 
50 ft. 25¢ ‘etait 


RETAIL 
FROM 


$449 
6 ft. 


} . - 

EVANS KING-SIZE 

6, 8, 10, 12-ft. TAPES 
OC BU Le 


FAMOUS EVANS 
DOUBLE MARKINGS 


Werk in feet and inches? | i | 


Read Here 1 


Work in inches? |3 j 2\4 | 
Read Here 


wana RULE CO. 
400 Trumbull Street - Elizabeth, N. J. 
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FRABILL eadlecterias Co. 














BUILDERS 
HARDWARE 
SPECIALTIES 





IDEALOX AND SAL AVSHES “One-Bore” PUSH PULL LATCH 





With or without key locking. Simple, | Guaranteed quality Beauty 
fast instaliot Just aril the eo | Simple, fast ope a wet rill 
“Ye holes one hole Easy lotching sp g strike 





DOOR CLOSER 


Cook , 


290 Self-lubricoted. Enclosed shock absorber spring 


DOOR Cte > AND CHAIN PROTECTOR 
—_— fama 3 “a ~ 
£80 with chain hold-up spring. Self-lubricated. 10 yr quarontes, © 























A F 
HINGES | r 
Plated or sta \ +! 
ess thee ’ ‘| 
5 st i) - 
gilable with NEW 
; 1 te BRONTE 
FULL MORTISE FULL SURFACE HALF SURFACE Oilite 
Bearings 





etl IDEAL a” 
PICKET ‘de 
ff GATE Gao 
HARD.- 1 
‘a's DOOR LATCH ae ~~ 


a 
++ 
" —y + 
annot > Boe 
freeze of bind. Extra strike to hold 
h 


srevity type. Large handie 
oper Hinges and one 13" Lot 


SNAP-ON | _ -z 
AT OW 2 LIFT | 


oom WINDOW CONTROL 








eu stee! Quickly instatied new 
i windows 1'4%" of 1" wide 
STORM au | 
poor | | 
Cuams @ Cum 
Fi. 
=| 


CABINET CATCH 


8 3. Wide latching range 
> STORM 
a = SASH go 
pS — j ADJUSTER ba ’ fd 
Extra st ‘ 


IDEAL BRASS WORKS, INC., 


250 E. Sth St., St. Paul 1, Minn 








234 W. Florida St.. Milwaukee 5, Wis. 
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MARSHALLTOWN TROWEL COMPANY «+ MARSHALLTOWN, IOWA 





n all of it, Hari 

By showing 
women alread 
tised in the ery 
much of the elling li ne 
one for u Haring point 
And if we maintain uggested woman to be runn 
prices, we kn¢ that we are in line tore (there one 
with house-to-house competition phi Mr Jenning 
and at the same time we are a 


ured of a nice profit on ever’ tore whe! 


When my f 
about retireme 
. him three year 
and trade bef 


That Feminine Touch turned the store 
‘My hu band 


Rings Up Added Sales FOR SALE 

, f ' , helps me run the 
: do without him 
its usual 6:30 p.m. closing time in Bey Pda ; ory now, whi 
order to take full advantage of rev ‘ I t Wort 


thing we sell 





(Continued from page 46) 














SALES REPRESENTATIVE WANTED 





ee ree 
| Predaols of Merit | | 
me, CONSUMERS 
|\WATERPROOF ‘ Standard 


'TILE BOARD! | with the 


hordwore trade 


CEMENT. org on 


] \ 60 yeors 
1 
WEIGHMASTER 

BATH SCALE 
2 7 


The quick, clean easy way to put UTILITY 
: SCALES 


up tile boord, any thickness 
o 


RECIPE 


permanenily! 3 


Never sets brittle wont dry 


ovt and pull aoway 





4 . 
NURSERY 
SCALES 

5 e 
HANGING 

Available in querts, gollons, 5 BALANCES 

gallons 

6 . 
POSTAL 
SCALES 





Waterproof. Contains special 

rubber base 

MANUFACTURERS REPRESENTATIVE 
WANTED 


Economical, Covers 150 sq. ft. per 


gollon 


ORDER FROM YOUR WHOLESALER - . . 


OR DIRECT FROM US bb 
, 40 er 


CONSUMERS GLUE CO. MANSON SCALE CO. (Est. 1888) 
1515 N HADLEY ST ST. LOUIS 6, MO Nerthbreek, til. 


aad 
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SIX HOY 


THESE SIX 
“Vital NUMBERS 
ARE THE BEST 
SELLERS TODAY! oe \s Designed 


Most caulk manufac especially for 


turers carry VITA4 guns and pa 
load their caulk in VITAL made \ ‘ monofilament 
cartridges If your local caulk = : 7 
manufacturer does not stock the , Just as efficient 
VITAL gun model you want, 
write us direct tor folder show 7 with all other lines 
ing our complete line. We man 
ufacture 14 gun models and 40 No. ss For fresh and 
different nozzles designed to ful ‘. 
fill every caulking need for 4 ss Peerless salt woter fishing 
home or professional use. There 10" , Monofil 
is a licensed VITAL distributor corr . 
near you who can make imme The light tackle angler’s ~ - v Pelee 
diate delivery delight FEATURES plastic 3/0 yds. $13.50 
Only VITAL manutfac- Coloramic Styling ® metal 400 yds 14.50 
tures a COMPLETE oe Stor Drag © High Gear plastic 370 yds 12.00 
metal 400 y 12.95 


LINE of top grade | | | | | | H | } | Ratio *® Heavily chro 
) plastic f ‘ 
caulking equipment Pec 4 ’ mium plated parts pla 600 yds 14.95 

10! metal 100 yds 15.95 





ties besed on 12 


Send for complete details 


ital Produ co. * FISHING REELS 


7508 QUINCY AVE. * CLEVELAND 4, OHIO ‘; PHILA. 32. PA. 











FOOT AND 
. CHECK VALVES 


REPRESENTATIVES, / 
DISTRIBUTORS .. . 
Get Complete Details TODAY ! 


silicone treated 


RUBBER POPPET 


Leak poof, L. lich pio 6 


Strataflo Foot and Check Valves 
end leakage troubles, ive wear 


and tear on pump, save their cost 


Order from in service calls Ids al for yet type 


your Jobber pumps Write for Bulletin 203 aban 
l CHEMICAL CORPORATION, LEBANON, PA 


STRATAFLO PRODUCTS, INC. 


FORT WAYNE 1, INDIANA 
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receipts from hogs down a fifth ago. This stability 
Dairy products were up about one dip in private 
percent from last year. Receipt which wa 

from poultry and eggs, howeve! mall increase 
were approximately at the same construction 


level a year ago. Crop receipts of 


(Continued from page 12) Down in July 


6.3 billion dollars were about one 
percent below last year. Decline New home st 


Farm Cash Receipts Off in receipts from wheat, corn, cot nine percent from. 
4% in First Eight Months ton, cottonseed, and peaches more rose eight perce 


than offset increase for grain nearly to June 
FARMERS’ TOTAL cash receipt orgnhum tobacco, pear aw erans Administ: 
from marketings in the first eight berrie orange potatoe id that home loan 
months were 16.7 billion dollar truck crop 
down four percent from the cor ¢ n 
responding period of 1954. While is ] out that since there 
the volume of marketings has been New Home Starts F ynsider : between 


running slightly above last vear Up in Late Summer financing and ; F ymnstruction 


prices averaged lower tighter restriction ol VA and 

Receipt from livestock and TOTAL EXPENDITURES for new FHA mortgage lending may con 
products at 104 billion dollar construction were virtually un tribute to some further decline in 
dropped nearly ix percent with changed from July to August at a the rate of new home tarts later 


lower average prices pushing cash rate eight percent above a yea this yea! 








M442, 


A = 
‘@circle flig 
-* ih eae 


DOES EVERY 
JIG SAW JOB 


© CORNICES 

e SCROLL WORK 

¢ CABINETS 
TOYS 
FURNITURE 


Just 


$11.95 


Slightly Higher 
on The West Coast ~ 


GALVANIZED WIRE STRAND Guy wire for television 
antennae clotheslines tie and binding wire signal wire 

: o ne ir temporary enciosur 4 and 6 strand for 
Now you can have « rugged, big-capacity jig saw simply emergency repels, temperery enciesurer—4 ond 6 0 

by mounting Circle Jig on any 1/2" or 5/8" arbor table Senthesn Repreenntattess 

saw. Mounts quickly and easily. No special tools required D. C. HORNIBROOK LAWRENCE J. BALDWIN & SON 
saw—actually out E. L. HORNIBROOK 306 Corondelet Bidg. 
Box 176, Avondale Estates, Ga New Orleans 12, Le 


converts your table saw to a big jig saw in 3 minutes 


Compares with any high-priced jig 
performs most. Exclusive operating features assure long 
trouble-free service 


ar tot arbre wer eee pe f F WRIGHT STFFEL & 
a "ijaaee) 


manufacturing 


ompeny $07 Lato prone WORCESTER - MASS. 




















P| THE WOOD SHOVEL & TOOLSEO., PIQUA, OHIO: 
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Dietz Announces Two Sales 
Personnel Changes 


E. Dietz Co., of Sy 
rry Dietz president 
ime overall ipe 

Lantern Divi 
been assistant to 
ale manage! 
30th appointn 
upon the retirem 
| loyee of the firm for 
and domestic lanter: 
Mr. Dietz, a 
been president of the 
row was graduated 
1949 and Harvard Busi 
In addition to 
and highway t 
the Electric Con 


to the toy trade 


Does Dad Really Buy Model Trains 
For His Daughter? 


SoME $3,000,000 will be spent thi 
trains and model railroad acces 
‘irls, the Toy Manufacture 
recently 

According to a 
habits made by the association 
accessories in 1955 will accour 


cent, or $52,500,000, of the natio 


? oO 


percent of these items will be 
tween the age ( wo and 
purchased for gu beyond the 
boys will still 5 lal hare of 
54 percent 
The ociation sai 1 majority of the 


ui lati 
ican made toys are bought over the count 
ome seven percent are purchased throu 
orde! Most train and acct ( ‘ ure a 


department store 


¢ 


Two District Sales Managers Appointed 
by Delta Power Tool Division 


NEW DISTRICT 
have beer 
‘Oo Delta 


an announce! 
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YALE HAS. THE PRODUCTS 
AND THE DISPLAYS 
THAT SELL THEM FAST! 


FREE! SEND NOW! 


Write for veluveble booklet 
The Key to Selecting Tubular Locks 
a, $ yn THE YALE & TOWNE MIG CO 
_ ad Leck & Herdwere Div., White Pielas, MW. Y 


‘ 


- VALE wy , 


YALE & TOWNE 


85 








Christmas Banded 


tracxie | for 


AND SPIN ] 
soxes | EXtra Sales Appeal! 


The entire UMCO line of 22 Aluminum and Royalite Tackle 
and Spin Boxes, is now shipped to you all decked-out in bright 
Holiday Gift Bands, to boost your sales of tackle boxes for 
Christmas! There's extra EYE appeal extra GIFT appeal 
extra SALES appeal in the new 1956 UMCO line. Cash in NOW 
on the easier sales and profits you can make this Christmas 
with GIFT-BANDED UMCO Tackle Boxes 

Ask your jobber, or write today for complete information 


UMCO Corporation 


Minneapolis, Minn 








1717 Fourth Ave. So 


more and more dealers are saying 


“Let’s handle 


GRIFFIN’ 


NEW VISIPAKS 
Self-selling 
protected, carded 


HARDWARE 


Phe de pe ndable line of hinges to 
handle .. that’s the trade ; way of 
aving ‘We like to sell Griffin prod- 
uct Order from our full line of 
wrought steel butts — plus a com- 
plete line of shelf hardware—in the 


elections you know your customers 


GRIFFIN 


“since 1899” 


MANUFACTURING CO. ERIE, PA. 


want 


1 full line 


fi u rought slee l 


' BUTTS 




















IT's NEW! ...@ profit maker! 


THREADLESS 
CLAMP FIXTURE 


Newly conceived—desiqned so that the ends of the pipe do not 
require threads. *Combined with 8&C quality and low price, y 
have an unbeatable selling package 


A Must for Every Shop! 

* Hardened steel set screw holds 
head firmly easily loosened or 
tightened 

* Sliding jaw is easily moved to any 
position always under tension 
* All metal finished in blue 
enamel! with cadmium plated main 
screw 


(A) 


NO. 12 fits ' pipe design 
like illustration A 
NO. 14 fits \%" pipe design 
like Illustration A 
NO. 15 fits \%" pipe desigr 
like illustration 8. but has 
vise type handle 
No. té fits %" pipe design 
like illustration 6 


See Your Jobber or Write 


THE BRINK « COTTON wmrc co 


43 Poland Street + Bridgeport 5, Conn. 


Fit) AMERICAN CHAINS per 


for Farms, Homes, Industry 


products and Transportation 





for Steady Profits all year 'round— 


Buy AMERICAN 
Display AMERICAN 


in this sales-making Stand> 


co Sell AMERICAN 


order from your AMERICAN CHAIN wholesaler 


American Chain Division 


AMERICAN CHAIN & CABLE 


York, Pennsylvania * Bridgeport 2, Connecticet 

















W. R. C. Smith Publishing Co. 
Department SH-55 

806 Peachtree St., N. E. 
Atlanta 5, Georgia 


Please enter my subscription to SOUTHERN HARDWARE for 3 years 


Name 


P. 2) Box or 
Street and No 


City State 
Firm Pos tion 


Enclosed find $2.00 ] Send bill for $2.00 
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Farm 
Equipment 


0 : o 
Make Greater Chain Saw Profits 


with these VU" BS 
star salesmen from 


STRUNK 


*K 7 New STRUNK Chain Saws (sell themselves!) Most complete line 


in the industry! « The right saw for every use and user! Choice of both geared and direct 


G, 


‘ 


drive models! « The lowest prices —from $179 complete « Full line of profit-packed accessories! 


a. a aan i Qe 


SpeeDemon ALL-POSITION 
Eager Beaver SPECIAL SpeeDemon DELUXE BUSY BEAVER custom FRO eG Timeete eo? rimeee FRO 
2 MP, 28 LBS 3 HP, 25 185 3 HP, 25 18s 4 HP 281.85 4 HP. 27 8S SpeeDemen HP. 29 18s 


\___ sk 15 Hard-Working Sales Boosters — 
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AD REPRINTS TUAE PAYMENT PLAN SALES MANUAL SERVICE MANUAL CHAIN SAW B8OORLTT SUA DING WON DMICT MAN SPECHICATION SHEETS 


ee ~ . tee ~ sete (Bate 


y=. oe crane ’ 2 [sre ‘Ad B| 
Gee (27=) Cee) Gy ESR 


WINDOW STREAMERS ROADSIDE SIGN OUTSIDE BANNER FREE AD MATS SPECIAL PROMOTIONS PRODUCT DISPLAY STAND MAGATINE ADVERT IING 


te mee 





STRUNK GIVES YOU MORE TO SELL AND MORE SELLING HELP! BETTER WRITE TODAY FOR DETAILS! ONLY A FEW STRUNK FRANCHISES STULL AVAILABLE! 


STRUNA cuain saws, inc., 1115, COATESVILLE PA. 














First...the famous 





Next...the all-new 


Coming... 
New and 
Colorful 


Daring 3-plow design 
Dazzling in beauty 
Dynamic in performance 


No play of your imagination can envision the daringly different Case “300” 
... the altogether new 3-plow tractor that sparkles with surprises in advanced 
design. When the drapes are drawn for its debut, you'll immediately sense its 
startling advantages. In styling and color the “300” has no equal. In features 
for performance, it has no parallel. In operating comforts and conveniences 
that count, this new tractor is beyond compare. When its engineering devel- 
opments are disclosed to you . . . you'll feel a surging desire to drive it at once 
. .. discover to your own delight its qualities that surpass all prior standards. 
After you've realized that here’s a dream come true, you'll thrill again in the 
next thought to come. As a Case dealer you have today’s most challenging 
line of tractors to demonstrate and sell . . . the famous 5-plow Case 500”... 
the all-new 4-plow Case “400” . . . and the soon-to-come 3-plow Case “300” 
... each a leader in its class. J. I. Case Co., Racine, Wis. 
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With the crop outlook 
in the South presently 
so favorable predictions 
are that form income 
for the region will move 
to an increasingly high 
level. For the first half 
of the year southern 
cash farm income was 
only slightly under the 
1954 period, good in- 
dication that demand 
for farm equipment will 
strengthen in the months 
ahead 


No longer plagued by drought conditions 
southern farmers are having their best crop 
season in several years. The outlook now 
Favorable crop season is for renewed demand for farm equipment 


improves the southern 


Farm Equipment Market 


A 1955 nea ! 
, 

4 time depresser 
farm equipment in 
en way to con 

The outlook for 
with 


outhern 


In 
that « 
tion 
previou 
in thi 
riculture will 

In short, the 
on by declinir 
intensified in the 
farming condit 
about to end. A 
conducted rece! 
FARM EQUIPMEN 
detail in anothe 
a note of cauti 
optimism an 
A majority 

! ed in part 


feel 


SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 1955 





until more favo! lrought and 
able / a result, dealer farming condition 
have been hard put to take up the 
lack in sales of new equipment 
and the effects of this have been 
felt all the wa back to the fae 
to level} 
diction 

Much Optimism the re 
plane 
1955, although 
till further, cash farm income fo! 
the ~OUuUthN totaled $2.924.998.000 


le than three percent 


final qua! 
been a much more 
optim) viewing of the future 
Despite the fact that farm price 
have been running about four per 
cent under 1954, the prospect of 
! crop Will have a healthy 


or ale in the Opinion of 


corresponding period of 
Since price 
gust were 
dealer Large production lower than a 
partiall off t the effect of net income for the 
be Ie than 1954 


lower price on farm income At . P 
dollar yet income otf a 


billion probable 
come assure a continuing hig! " 


the same time high personal in 


the final quarte! 
demand for farm product bm 
opened the Department 
While net farm income and, in culture reported 
turn, farm purcha Ing powel have Demand for farn 
declined steadily for the last sev 


eral years, cash receipts from farn 


tinue ut 
Consume! 
marketings continue on an impre 
till about four time 
ar figure 

During 1954 cash receipts fron 
marketin including government 
payment for the nation a a 
whole, amounted to more than 30.4 
billion dollar a decline of about 
three percent from. the 


year, In comparison, the South 
fared omewhat better 
though the South was h 


South's Cash Farm Income (Billions of Dollars) 


‘a4 ‘45 ‘46 ‘a7 ‘48 ‘a9 ‘50 ‘51 ‘52 ‘53 ‘54 
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Despite a decline in farm prices and drought conditions which hurt production in many southern areas, Southern 
cash farm income is still nearly four times prewar levels 
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results of 
SOUTHERN 
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tate 


on related lines being handled 
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Allied Lines Most Frequently Handled 


Power Lawn Mowers 


Power Saws 


Shop Tools 


Garden Tractors 


Dealers were asked in the sur- 
vey questionnaire to indicate those 
allied lines or products which are 
most profitable Because of the 
handled 
mentioned by 


wide range of product 
no one product wa 
“a majority of the participatins 
dealers. Power saws were men 
tioned as being most profitable by 
17 percent; both seed and lawn 
were each listed by 15 


percent, while water systems and 


mowers 


irrigation equipment were each 
listed by 13 percent, Other prod 
ucts were listed a 
profitable by the 
centages of deale 


being most 
following pe 
dairy suppli 
ll percent; feed nine percent 


fertilizer, seven percent; insecti 


cide ix percent hop tool ix 
percent; poultry supplies, four pet 
cent; and garden tractor four 
percent 

The survey fourth question 
asked, How do sales of new equip 
ment compare with a year ago’ 

Of the 
question 48 percent indicated that 


sales have increased. Reported in- 


dealer answering thi 


crease range from three to 
20 percent with the average being 
21 percent 

In contrast 33 percent of the re 
porting dealers replied that sale 
of new equipment are under the 
same period a year ago. The de 
clines in sales reported range from 
five to 75 percent, with the ave 
age being about 30 percent 

For 18 percent of the 


sales are about the ame. In all, 


deale! 


then, sales for 67 percent of south 
ern dealers are either as good or 
better than a year ago 

In the survey's Question No. 5 
dealers were asked to compare 
sales of used equipment with a 
year ago 

For 55 percent of the reporting 


92 


Insecticides 


Water Systems 


Fertilizer 


Poultry Supplies 


Dairy Supplies 


deale! ale are 
range from five to 75 percent 
the average climb in sales amount 


However, 27 


dealer who an 


ing to 19 percent 
percent of the 
wered this query replied that 
ales of used equipment are unde! 
a year ago. Decrease range 
10 to 75 percent, the av 
being 34 percent 

Sales are unchanged fo: 
cent of the 


used « quipment 1 


dealer Oo, 
Conce!l 
for 87 percent are the 

proved over a year ago 

In their answers to the surve 

final question a majority of south 
ern dealers expressed considerable 
future ale The 


In your 


optimism ove! 


que tion asked opinion 


what |! the outlook for ale fo! 


the next year? 


Favorable Outlook 


More than 65 percent indicated 
while 


future with some 


that the outlook is favorable« 
26 viewed the 
pe imism. Nine percent felt that 
condition would be about the 
“ume 
Following are ome individual 
comments with regards to the sale 
outlook 
Alabama—Thi 
outcome of the present crop and 
farrne Ly 


mand seems to be good for the 


depend or trie 


the price obtained by 


/ 


future. Proper financing Is goin, 
be the watch word for next 
Oklahoma 


because of continued decrease in 


Outlook is uncertau 
farm income and continued in 


crease In price of equipment 

Deale: are doing too much price- 

cutting 
Arkansa 


pending on sale 


About the ame de- 
aupere ivene 


Crops are generally better in th 


rticular area, but 
lack to be taken 
ad eal and with 
crop thi Cal 
Good, Thi 
are down due to bad 


Texa 


area last year. Crop 
fall and the outlook 
is good 
Texa Good 
ao not 
come 
farme! 
mean 
out. 
Alabama 
crop in thi 
Louisiana 
implement 
tractors and 
ting too high 
to buy They are be 
nore evel ear an 
and tractol are { 
Phi the pictul! 
ina rice section 
(;,e0! a (ul 
paying up p! 
the outlook for 
bright in our se 
I gettin for their pi 
and what they are having 
for what they | 
out. Acreage allotment 


down size of operatior 


‘ are 


farme! 

Geo! a i 
te! tems, good, For 
implements, just fai 

Alabama—More bu 
next eason— 1955-56 
have had in any previou 

Arkansa 
for the farmer 
from the present do 
the farm equipment 


(Continued on page 
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i. 


The large lot provides 


The Earl Kirk, Inc., is located on a five-acre lot on the edge of Paragould, Ark 
and sales methods 


ample room for outdoor displays and makes possible the most effective merchandising 


Propping Up Net Profits 


By cutting overhead to the bone, plugging all profit leaks, 
and boosting efficiency and production throughout the 
business this aggressive dealer is in the black—every month 





. [TING CORNERS in your effort By Richard Lane 
ato make a round profit for the 
year? 
Some farm equipment dealet 
trying to economize may 


eling in circle but Ear] 


go. traight from the 


Eor!l Kirk, left, discusses with Salesman Charles Dren- Office Manager Charlies Hill here confers with Miss Jan 


non, a copy of firm's new book, “Policies and Job Func. ice Fields, using calculator. The company rents cal 
tions of Earl Kirk, Inc.,”’ being prepared for all em- culators for its busy season instead of buying them 
ployees as port of the company's efficiency program In this plan they have them when they are needed most 


1955 
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The compony's interior display area is neat and attractive. it is to 
be air conditioned next year, four offices already having been so mod- 
ernized. Bill Winberry heads the well-stocked parts department 


In only one month th 
rl Kirk, Inc., failed te 
ofit. And that include 
dull summer 
doe Kirk do it? 
rhead 1 trimmed te 
bone 1 short, the astute Kirk op 
erates his dealership on a bu 
like basi He in to mak 
for himself and for 
ployes and at the 
the needs of hi 
ed custon 
How well he ha 
videnced by the frank adm 
leade! im the 
“quipment A 
Assembly line method of assem- for remarkably 
bling cultivators end other equip- by ' method 
ment is used. Time in assembling 


a four-row cultivator is cut more 
than half in this building formula is perfectl 


hasn't copyrig hted h 


The paint and steamcieaning operations are in a sep- The service shop of Earl Kirk, Inc., is large, well- 
erate metal building. Four pieces of equipment can lighted and well-ventilated. Hoists and other labor sav- 
be worked on at the same time. Here, a machine takes ing devices enable the organization's 12 service-men 
on that “new look" as mechanic uses spray gun to work efficiently with minimum stress and strain 
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Two pieces of equipment being steamcleaned at the same time on the op- 
posite side of the paint department. Adequate equipment ups production 


yeal Thi Pive 
of having them 
we use electric 
Wwe can Make 
with ordina 
making seve 


new and u 


al 
el im 


variou alesmen 
and the departme 
formed as to what 
We have an eff 
tem and file in 
back 10 year 


has been set 


vailable when 
What about 
es tront 
We empl 
’ Kirk explai 


man makes a dail 


ition we neec 


] 
al 


. : +} Winch crane on delivery truck 

oe oe veces Sem , enables one man to load and un- 

he traveled whil ! ised Nis ¢ load equipment. Company has 

or a compar F h lan ( two delivery trucks equipped 
with hoists 


new prospects « 


r 
of old prospect 
contacts made 
compl ted al 
day’s work, an 
as the weather 
Attached to 
rtis a prosp 
ospect. The 
nation is places 
iat include 
lat partici 


Pore be 


Ale 


pro pect « 


ill on 


an work 


A utility tractor with boom makes the placing of equipment on the com 
pany's large display lot a simple and easy matter 
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After trade-ins are field- and 
shop-tested, repairs are made as 
soon as they can be scheduled. 
Quick action on repair work re- 
duces time the company's invest- 
ment in machine must be tied up. 
A. L. McFarland, above, right, 
discusses condition of cylinder 
walls on used unit with Howard 
McKeen, a serviceman 


By C. L. Lorentzson 
ee 
NY 
* 


KOC] { nstant 


ty | in 
, lorn as to the current mal 
we price bein paid on used e¢ 
———————— ment McFarland explained 


o tl I use tandard reference 





ourse, make allowances fo! 


local market payin 


flect 


your used equipment,” McFarlan 
continued. “If I have to allow 1 


| ‘ 
x Pl oT, 2 pant ties than the market value 
CPL LOT n 


trade-ir and in many ¢: 








rue I alway 
yrofit on the new pi 
A L, McFarLAND of McFarland inently on yo lot and be i yortion to the amount 
e Tractor Co., LaGrange that appropr i | ter yvver the market val 
Georgia, has a seven-point trade to catch passe 5 in the dealer 
in program that has helped him top (6) Advertise trade 
the break-even" point ucee consistently; check yor pros} lan current 
fully for the past two years. Op files for farmers who have ates f the deale: 
erating im the black" can be a desire for the unit you have “ 
achieved according to McFarland these pel onally and ask ther 
if you follow these simple rule come down to see it 
(1) Buy your trade-ins as close (7) Guarantee all of 
to the current market price as po worked used equipment 
ible defective parts and workman 
(2) Always carry trades on you Or j ast 30 da‘ 
books at their true value even 
you allow more than “market” for 
them 
(3) Determine whethe the 
t) , orth 1 repairs « ° ° : . 
Tade-mn is worth real repel: This aggressive Georgia dealer follows a seven-point 


a quick patch and paint jot 


. v4 ene Ase — decided tt trade-in program that has helped him top the “break- 

9 kly — the sooner repaired even” point on used equipment for the past two years 

the ooner it old 
(5) D play all tra 
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ve. You make a little mors prot 
t on used equipment with high 
mark-ups, but you don't keep a lot 

those rning ove! 


te; 


competition 

‘ X pe rience 
more trade 
do 


' ' 
il Wr 


All used units are returned to “like new" appearance if their condi- 
tion warrants it. A spray gun such as the one used here by Bill Jones 
j OV iliy ind is a@ must for McFarland who has most of his used equipment repainted 

paintin ; B ni n before displaying it for resale. Fresh look pays off in odded sales 

and paintin 

usually tell the equip: 

after he checkec 

and in his he } 

“When I 
piece of equipn 
to trade on a 
pretty caretull 


ral appearane 


, 


imate the 
it 


turn 1 
I check the tires and note whethe: 
they are ood enough 

the trade-in ‘a 

must be bought. I check carefull 
to see if any major unit Is In need 


Oa ix new appearan 


. 179 
(Centinued o7 page iil 


After repair and repainting, all 
used equipment is displayed on 
the used equipment lot shown at 
left and advertised consistently 
Newspaper ads and roedio plugs 
ore used, and known prospects 
ore called personally. Service 
Manager Jones, above, used te! 
ephone to tell a prospective cus 
tomer about a tractor that has 
just been repaired. Used equip 
ment is repaired as quickly as 
possible. Company works on the 
principle that the sconer trade 
ins can be put in shape the 
sooner they can be moved 
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Planned Sales Program 


brings year-round profits 


pense SALDERSON fave away a By Baron Creager The line had been 


bout $20,000 worth of service by lack of servi 

the first year he was in busine get parts and sery 
as a Massey-Harris dealer in Tay- ment of this li 
lor. Texa going to happen that da extent, non-op 

Nevertheless. he didn’t lose any The $20,000 worth of fr \ on. Practically 
money that year and he made a ice was part of a master plan in bought a piece 
lot of new friends, paving the way salderson’s first yeal had resolved ne 
for two profit-paying year that He bought the busine ose tesultant Brun 
followed during the three yea: fall of 1952 when it wa he 1 throughout the 
he has been in Tavlor Seside he call a dead busine and wo! this tough spe 
has the busin« nearly paid for 

Just about everything that hap 
pens around the Balderson Impl 
ment Co. is planned well in ad 
vance for Al Balderson knows that 
uch planning pays dividends. Pre 
vious experience and observation 
as a factory road man taught him 
too, that lack of such planning can 
be a liability 

Never could understand it,’ 
Jalderson commented. ‘Most deal 
ers I've known just come down in - 
the morning, wondering what’ 


MASSEY 
HARRIS 


Allen Balderson, right, owner of 
the company, confers with Sales- 
man Jim Parkhill on prospects. 
Both Balderson and Parkhill carry 
prospect list at all times. They 
know who to call on in any sec- 
tion of territory at all times 
Balderson says that equipment 
sells faster from paved base such 
as that shown at left. Since 
most equipment is sold from 
paved surface, Balderson would 
like to add more paved area. Dis- 
playing equipment on a paved 
base flatters its appearance, he 
has found 
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Glamouriess home of this deal- 
ership will not be glamourized, 
for Baiderson feels that farmers 
like it better this way. Balderson, 
below, leaves virtually the en- 
tire responsibility of parts de 
partment to Arnold Aimaquist 


on stepped 
“My labo: 
recall] wi 
and most 
ice 
“My 
Veal and concent 
A lot of 
old 


Worl 


thing that 
just about 
not Know1n 
the pick-uy 
Gue I dre 
pick-up the 
of mad fart 
Was practicall 
off 

Didn't le 
year; in fac 
But I didn’t n 
my labor ar 
pect to. Ser 
than profit 

salder 
plan brou 
custome! 


howed 


bluntly 
I don't 
think ] l 


the ervice 
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pment for 


International Harvester's Farmall 
Cub, introduced early this year, is 
a one-plow, one and two-row trac- 
tor for small acreage farms, es- 
tates and other places where a small 
tractor is needed. A complete set 
of the company's Fast-Hitch imple- 
ments is available for this tractor 
Power take-off features are re- 
tained in the Cub 


John Deere's No. 14-T Twine Tie Baler features a 
power-driven pickup 53 inches wide. Baler is avail- 
able with auxiliary engine or as PTO model 


~*~ ea 
be 

4 

a 


hd 
_ 


Massey-Harris’ corn combine is designed to double the 
use of a farmer's present unit. Corn snapper unit re- 
places the table on all company's self-propelled units 
converting grain machines to picker-shellers. Right: This 
95 bushel manure spreader, said to be the largest 
ground-driven spreader built, was introduced by New 
idea Farm Equipment Co. during the year. Wood parts 
are treated, made rot-free 


Allis-Chaimers’ loader is designed especially 
for mounting on Model CA, WD and WD-45 trac- 
tors. The loader is hydraulically operated 


Oliver's all-purpose wheel tractor, the Super 55, is 
designed for farm and industrial work. Unit will 
accommodate three-point hitch or side-mounted tools 








New Holland's power take-off baler, the Super 77 


PTO, bales up to 


12 tons of hay per hour. If is 


said to be capable of making eight bales a minute 


Ferguson's 


side-mounted, dyna-balance mower 


hos drive unit at ground level. Hydraulic con- 
trol lifts mower for moving about fields 


During the yeor Dempster Mill in- 
troduced this combination three- 
point hitch, hydraulic lift tool car- 
rier which, by attaching other 
Dempster tools, permits the owner 
to plow, seed, plant or cultivate 
at the same time anhydrous aom- 
monia or other solution is applied 


Ford's new mounted side delivery rake features a power 


driven rotary stripper. Rake will handle a full eight 

foot swath and can rake approximately four acres an 

hour under average field conditions. Left: J. |. Case 

Co.'s digger-mulcher is designed to perform both light 

and heavy duty tillage operations. In operation, tool 

gangs will float for more uniform soil penetration 
Tools can be raised over severe field obstacles 


Minneapolis-Moline Co.'s Uni-Foragor is one of five 
harvesting machines which can be used with the com 
pony's basic tractor unit, the Uni-Farmor 








Officers of Southern Farm Equipment Manufacturers, Inc., are, left to right, 
Robert H. Powell, 
Walthall, vice-president and treasurer; and W. A. Taylor, director. Left to 
right, rear: William Hairrell, C. B. Griffin, John Phillips, Jr.. and William P. 
directors 


seated: Emory Hodgson, 


Willson, 


SFEM to Affiliate per pound 


with Farm Equipment Institute 


convention in 
Septembe I 


of Southern 


r THEIR annual 
A Atlanta 


29-October | 


Georgia 
member 
Manufacturer 
for the af 
reanization witl 
titute 

folloyv 
ion of the pro 
representative 
William J 
The Olive: 
FEI, while 
ented the 
Robert A 


the 


Farm Equipment 
voted unanimously 
filiation of their « 
the Farm Equipment In 

Chi 


ii’ a 


decision was made 
formal discu 
posed merger by 
of both ory 


Fisher, vice 


anization 
president 
represented the 
James H, Willson repre 
SFEM. Also pre 
Jone executive 
EI 
Chicago 
‘I he 


tion 


Cory 


ent wa 
ecretary 

whose headquarte! 

of the two organ) 

effective abs 


merge 
will become 
January 1 

The 
featured 


two-day convention progratl 


discussions of a number 


of subjects of particular interest to 


outhern farm equipment mant 

facture! 
Featured 

M., Miller 


Southern 


included W 
executive vice ident 
Motor Rate Conference 
who spoke on “The Function of the 
Southern Motor Fate 
How It Assists Shipper 


peake! 


Conference 


ind and 


102 


director; 


M. B 


WwW; 
t Mar fa 


Tennessee, Mr 


piemer 


| 
A 


Favorable Season 


Improves Market 


president, M. B. 


(Continued fron 


page 


per hundred pound 
Auction sales for 1954 M: 
cou closed tot) \ ‘ t 


Caso 
the 1955 crop « 
CO Wa ndicated ; 
cent large than 


The 


1959 bul 


Motor Carrie G. E. Ryersor 
United Soil Con 
service who discussed “Soil Cor 
and the Deale: DD) trict 
and Clair P 


ith Care 


state ervation 


Less Build-Up 


varton The 
of wheat 
terially lowed down in 
As the result of 


and marketing quota 


* build ip in carryove! 
Gi 

shah expected to be 
195 
vation Committee 

acreage 
vho talked on The Natio Small 


Watershed Progran 
A panel discu 
velopment in 


The 


produ 
d from 970 m 
1954 to about 911 
Total wheat i} 


Keting eal 


Wa reduce 
0 ) N A ) 
ion on New De bushels in 


the Steel Industry lion in 1955 
Implication on Agricul for the mal 
Equipment on Jul 
Octobe record 


million bu 


1955 are estimated 
1935 mullor bushel 
hel above 
million a Cal 
Supple of 
Steel Cr the largest 


the 
Howeve! 


the 


ble 
, \le cl 
metallurgist Ingersoll ’rodu 
Div sorg-Warner Ce 
Schauwecker, metallu 
steel Corp 


on reé 
Department 
1955 pri 
farme! expecter 
large 
upport 
The acreage yf 
picked and threshed was estin 
mid-August at 1,656,000, a 
19 percent above 1954, but wel 
low the 1944-53 average Pr 
tion f1 the acreage for pi 
and threshing | fe at 1 


llion reent 


Powell Elected 


In their final 
members of SFEM elected a 
dent for the 


busine ‘ lol 
presi 
ensuing year, Robert 
H. Powell, Powell Manufacturing 
Co., Wilson, North Carolina 
ing with him a 


om 
recast 
Serv mi 
vice-president and 
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A report to you about men and machines that help maintain International Harvester leadership 


i 
oe 






How IH engineers 
brought new ease of handling 
to the farm tractor field! 


IH engineers didn’t overlook the tractor driver in their search for 





greater farming efficiency. They talked to hundreds of operators 

made studies like those that boost factory output used 
scientific methods to measure operator fatigue and figure ways to 
reduce it. Out of this study came reach-easy controls, key Starting 
and many other advancements that make farming with a new 
McCormick’ FARMALL 100 or 400 tractor easier than most 
farmers ever thought possible 


INDEPENDENT PTO the big, 


easy-to-reach pto lever starts or 













stops pto-machines anytime 
with tractor moving or standing 
to head off slugging 
Tip-toe pedal pressure set 
double-disc brakes for fast, safe 


stops or pin-point turns 











FAST, SIMPLIFIED SHIFT ~The 
“tall” gear-shift lever is close to 
the steering wheel. A neutral 
slot the full width of the shift 


pattern makes shifting easy 










ROAD-EASY STEERING Hig, | 
inch steering wheel lets opera 
tor’s arms relax ... teams with 
bearing-mounted worm and full 
gear to reduce steering effort 









TA—10 SPEEDS FORWARD = Just 
pull the handy ‘TA lever for two 
speeds in each gear. This can 
save downshifting speed farm 


ing reduce operator tatigue 


INSTRUMENT PANEL © [ead-casy HYDRA-TOUCH Ihe operator DRIVER COMFORT bonm-rubber 
gauges are grouped for a one just drops his right hand fron cushion, hydraulic shock ab 
glance check-up Ignition key the steering wheel onto hydrauls orber ind variable-rate pring 
choke and light switch are at the control lever which hold and oak up jolt Seat adjust 
operator s fingertip return automatically tilt » for stand-up driving 


1H engineering teamwork has given new Farmall tractors comfort and convenience 
that improves operating efficiency Phis typuifie the way IH research, engineering 
Ea and manufacturing men pool their talents to make farming easier, and more profitable! 
international Harvester products pay for themselve ye M ywmick Farm Equipment and Farma Tractor Motor 
Trucks Crawler Tractors and Power t Genera flice ; ) 
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C. R. McMicken Elected President 
of Farm Equipment Wholesalers 


C. R. McCMICKEN, vice-president 
of B. Hayman Co., Inc Los An 
vel Calif ha been elected 
president of the Farm Equipment 
Wholesaler A 
ganization of leading independent 
Wholesale house of the United 
States and Canada 

Other 
elected at the annual meeting of 
the FEWA in New Orleans, Sep 
tember 14, were H. C. Tharpe 
Lovett & Tharpe Hardware Co 
Dublin, Ga., first vice-president; R 
J. Hamilton, Hamilton Equipment 
Ine Ephrata, Pa second vice 
president; Carl A. Rahn, Midland 
Implement Co In Billing 
Mont., secretary-treasurer; and A 
DD. Byerline, General Implement 
Distributers, Inc., Salt Lake City 
Utah, director 

McMicken succeed 
president and 


ociatior an ol 


officer and director 


Byerline a 
Rahn was newly 
elected to the board of director 
ucceeding G. W. Hammons, Price 
Bros. Equipment, Inc., Wichita 
Kansas, who was named advisor to 
the board. Also appointed adviso! 
was H. T. Lindsay, Lindsay Bro 
Co., Minneapolis, Minn 

The llth annual fall meeting of 
the FEWA was attended by 63 
member firms represented by 178 
persons. The meeting was followed 
by the FEWA emi-annual Dating 
Party and Factory Day Wedne 
day through Friday at which the 
wholesalers were host to invited 
manufacturers of short line and 
pecialty farm equipment in sched 
uled busine interview Regi 
tered were 175 
ented by 322 person 


factories repre 
Total at 
tendance was over 500 
Membership in the Farm Equip 
ment Wholesalers A 
includes 71 companie and 31 
branches in the United States and 
Canada, These firm 


ociation now 


conducted an 


aggregate wholesale volume _ in 
farm equipment and related prod 
ucts In exce of $105,000.000 dur 
ing 1954, dealing exclusively with 
retail farm equipment dealer: 
Executive Secretary Robert L 
Shannon stated 
The FEWA wa 
1945 and is composed of independ 
ent which di 


organized in 


wholesale firm 
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the snapping rolls are adjustablé 
with a lever at the operat r ett 
hand. Thi make t p ible t 
regulate the opening over the 
napping roll t accommodat 
changing stalk ana @ar SIZ \ f 
picking 
Accordi: to the manufacture 
Viodel 33 can be quick! r inted 
removea ne ict 1 
tribute hort line and ecialt ob can be done t ne 
farm equipment a the ma vithout the need of a! t. The 
Du ‘ concern idd that operator convenience 
ifety is aided ther | th 
° hielding of pa 
r f ’ , ’ 
Allis-Chalmers’ Picker ur = - mmting of th ?— 
ict for ood i 


Features Rubber Rollers ~ 


ALLIS-CHALMERS Manufacturin e 
Co Milwaukee Wi na intro 
new two row tract Papec Announces New 
fodel “5 Ferage Harvester 


which is designed especiall f« 
mounting on its WD-45, WD, and THE Paprec No. 32 Forage H 
WC tractol vester | introduced t the Pape 


duced a 


mounted corn puickel! 

























Highlighting Model 33 is a ne Machine Co., Short le, N. ¥ 
principle of rubber - on - rubbe completely new 
husking which enablk it to do a The harvester has a full 14-1 
better stripping job, and to remove throat with 9 juare ‘ 
husks from the ears with le he throat opening. It available 
ing of kernels than is possible with ow-crop, direct cut 1 hay pich 
teei - against teel husking roll up attachment \ me ck-hit 
and their relatively harsh huskin design enables the tachment 
action, according to the manufac be changed taste and easit 
ture! cording to the manufacture! 

Fifty-two “sure-grip huski The No. 32 has adjustable axl 
plug of pet ial long-wearin ib adjustable na pick | finge 
ber mesh with matching recesst automatic delive pipe cont 
on the opposite rolls to grip and ide and eal feed lelive 
ecurely hold husks being stripped patented lage he lified 
from the ear. The 4-blade rota direct-cut reel and other Papec f« 
feeders, one above each set of hus! ture 
ing roll regulate and n nt i The Pape | , H 
uniform flow of ear acro the vest base unit with PTO drive 
roll to help prevent lu ! priced at $950; row-croj ittac 
peed trash removal and to a ine ment is $250: direct cut, $32 I 
cleaner husking pick-up, $165. All } ‘ 

New outer stripping plat tsville, N. ¥ 
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Nc’ CAMPBELL CHAIN Exclusive / 


DAEASURE MAR; 1!) 











Marked every 5 feet... quick, exact measurement 


Color-Coded... instant identification of chain grade 





Green “Measure-Mark" for 
Campbell Proof Coil Chain 








——s 








Red ‘‘Measure-Mark"' 


for Campbell BBB Chain 
4m 5 ae Cie oad _~ Se —_—-—  —— > 


48 eae 
Blue "‘Measure-Mark'’ for 


Campbell High Test Steel Chain 
Lee a a UE on yer CBee 1. —, 


a--= a 
— inks eT MM i ae 


Cam-Alloy Steel Chain 


a 
fe ee  - 





Now for the first time you can enjoy the « ine peed am 
profit of this revolutionary new method of selling chain 
' Think of the st saving 


Just count the colored five-foot marking method 


think of the assured andling chain— available 


time and trouble you'll save ( 
nly from Campbell Write 


accuracy. Your customer will be sure, too, that he’s getting 


Con 
and the identifying color ap 


just the right length of chain wocay, Of Gs your 
mark will assure him of the right grade 


wun CAMPBELL CHAIN 


YORK, PA.—WEST BURLINGTON, IOWA—PORTLAND, OREGON—SACRAMENTO, CALIF. 


Makers of the famous lug-Reinforced Tire Chains 


bell representative 











New Holland triple-duty spreader 





never rests from January to December! 


There’sa year-round market for this 
amazingly versatile machine. With 
the new bunk-feed attachment and 
the improved end gate on New 
Holland’s Model 300 


reach a list of prospects that runs all 


dealers can 


As a Manure 
Spreader 

it shreds and spread 
10-bu. loads of the 
heaviest and densest 
manure. Selling seasor 
September to April 


As a Forage Wagon 
with extension sides, it 
unloads automatically 
Needs no forking. Improved 
end gate prevents side 
spillage. Selling seasor 

May, June, July and 
August 


As a Bunk Feeder 
the new cross conveyor fill 
bunks automatically 
Discharge can be controlled 
from the tractor seat 
Winter 
Spring 


Selling season 
dry lot feeding 
and Summer (green 


feeding 


the way from the small farmer to the 
dairy operator steer feeder, baler and 
forage harvester owner even the 
farmer who now Owns a spreader 
chances are 3 to 5 it’s ten years old 
i trade 


or older ind he S re idy for 


Ne NEW HOLLAND (5): i: Grassland Farming" 


oa 


New Holland Machine Company, New Holland, Pennsylvania 
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NIGHT OWL CARAVAN 
DEMONSTRATION TEAM 


Georgia Tractor & Implement Co.'s special “See How" cab and trailer 
shown above houses most of the program's set-up material, tractors, and 
lighting equipment 


"See How" Ferguson Demonstrations ° 
Whirl Through Georgia and Alabama Harvester Announces 


Price Increases 


INT , H 


Copies Available of New 
Empire Plow Co. Catalog 


’ 1() } 


Colie Whitaker, company presi 

dent, is shown standing in thresh- 

old of “Night Owl's” traveling 
hotel 


SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 1955 





Minneapolis-Moline Introduces 
New Tractor Models 335 and 445 


DYNAMIC streamlining and ma 
jor advances in engineering” are 
featured in the new MM 335 and 
145 tractor recently unveiled, 
according to the Minneapolis-Mo 
Minneapolis 1, Minn. Col 
or of the new tractors is prairi¢ 
old with red wheel 
the treamlined appearance 

The MM 445 will be in the 40 
horsepower cla and the MM 335 
in the 30 horsepower cla A new 
MM valve-in-head, high-compre 
ion engine is designed to provide 
greatet fuel 


line Co 


to ¢ mpl asize 


more powe! and 


economy. 


10 Forward Speeds 


Ten distinct forward speeds fron 
approximately 1.4 to 16 miles pe 
nour are provided by Magna 
forward 
Magna 
Power allow the operator to 
witch, without shifting gears o1 
lo of torque, to 


peeds when 1 


Powe! In each of five 


peal and in reverse 


either of two 
more 
speed is called for. Magna-Pow 
is controlled by a manual lever 
The MM’s have powe: 
with piston-type cylinder 


teering 
The 445 
gasoline, LP 
gas, diesel, and tractor fuels. The 
335 will be a gasoline model. New 
controlled 


will be available for 


hydraulically imple 
ments are de 


l 
The Model 


108 


adjustable front-wheel and 

wheel treads. The Model 445 

» type MM 445 Uni 

vel V yp tractor with single 
dual, and extendable f1 

MM 445 Utility with 


nt wheel 
adju table 
ont-wheel and rear-wheel tread 
The Utility tractor have powe! 
adjusted rear wheel for quich 

of width. Front-end a 

that can be changed from 


eu etting 
emblie 
ngle to dual or extendable wheel 
ire available for the 445 Universal 
tractol 
The electrical system 
headlight 
uunted either on the 
hell, or at the back of the engin 
hood for most effective lighting of 


j 
aied beam 


work or travel, on the Universal 
models. On the Utility models, the 
headlamp ire attached to the 
radiator shell. The red taillight 
eparate from the rear white flood 
light 

All S.A. F.E.1., and A.S.A.E 
code ol 
lighting of farm machine have 


pecifications for afet 


been adopted Connecto! are |} 
vided on the tractor for extension 
cord » side and rear safety lamy 

tractor-drawn machine 

Power take-off is driven direct]; 
from the engine crankshaft, and i 
fully live. The new 3-point hitch i 
hydraulically operated and ha 
ily coupled extendable links. It 

with maximum flexibilit 


1 for rapid hook 
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acting 

for mounted 
equipment. MM 
out feature 


hydraulk JaCr 
Wheel Guards 


Wheel { 
ment 
toy ane 
145 Unis 
nor Kid ul 
n front of 
an @a | 
the tractol 
wheel 
The wide, « 
adjustable, ar 
Instrument panel ha 
ground to eliminate 
and headlamps h 
lock on the 
speedomet 
type fuel gauge 
dicator, and a ciga 
available. All cont 
around the steer 
The cer pe 
et at a new I 
pedals for brake 
operated while 
ting or stand 
A single 
hydraulic pow 
operating mou 
tool and fol 
tractor-drawn 
machines. The 
ervice hood 


mounted behi 


Maryland IH Dealer, 
L. B. Maloney, Dies 


LAWRENCE B. Malone 
ternational Harveste 
dent of Malor 
of SIV 
| 


Ju 


a 
tore 

Intern: 

alesmié 

with the 

manager in DbotN J 

Richmond. He purcha 
ware store about 10 
John Hunter. Ther 
Bro tore, } \ 








Thanks . 


for the air, 
and the w ater, 


and the generous earth 


os Pe 
JOHN om DEERE 


MOLINE, ILLINOIS 
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Propping Up Net Profits 


( 


from page 49) 


equipment the 


ng or prepar! 


nce the se cemen know 
rt will be made, it reduce 
imount of upervision nec 
to keep production 
Kirk believe in a div 
duties of employes along th ‘our front offices are a 
of best capabiliti ditioned. The company plan 
To carry this out, he is prepa! condition it howroon X 
a book “Polien and Jot It ervice nop 1} large V 
inctions of Earl Kirk, Inc.” lighted, well ventilated, and cl 
that vill have in detail the re ne! a shower roon 
ponsibility of each person in the 
manizatior 
TI book also will contain the 
ve operate on and each I nop, two row 
ee will receive a copy \ g floor fan 
x plain We will value it ventili 1 and make tl 
and will impre upon oul rt \ on hott 
yees that value. As each em r-savil ols and 
ployee receives a copy, his account 
vill be charged that amount. He 
vill not have to pay this $50, how 


evel unl he leave out employ 





ARE TOUGH AS 
A PIG’S NOSE 


It's plain as the side of a barn why 
Tillage Tools by “EMPIRE” are first 
choice of farmers who know the differ 
ence, “EMPIRE” products are built to 
take punishment and come back for mor 
The premium quality, high carbon steel, 
scientifically HEAT TREATED by our 
exclusive ISOTHERMAL process cushions 
the joles of hard field use . meaning 
less breakage, longer life, extra acres 
of work 


it Pays to Sell the Line with Ready Trade Accept 
ance——that builds Sales today and Profits tomorrow 


Heat Treated §«=§B I 4 1d Stel del) 1 I bs 


FOR TOUGHNESS 


Tempered Specialists in Tillage Tools Since 1840 


FOR PLRFORMANCE CLEVELAND 27, OHIO 1840) 1955) 
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buy 

no 

finer 
insurance 
protection 


for BUSINESS, HOME or CAR 


(MM PLEMENT and HARDWARE 


i1T’'S GOOD BUSINESS Sederate [ INSURANCE COMPANY 
el ut 


TO SUPPORT 
YOUR ASSOCIATION 


, ote 


HOME OFFICE + OWATONNA. MINN 
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it obtained lower than normal 
rate All building 
and are of 
The main build 
It ha 


tructure 


irance 
et well apart brick 
concrete or steel 
ing 1s practically fireproof 
an all-steel 
with 
jlation The 


and gravel 


roof unde! 


metal deck covered by in 


roof is 20-year tat 
larve lot enable 


catching di play 


The company 
it lo arrange ey¢ 
of equipment and to use modern 
merchandising method The five 
acres once seemed like a tremen 
dous expanse, But with four build 

display 
filled, The 
high 


Kirk 


ing and large outdoor 


it | now comfortably 
city ha 
vay until it ha 


property 


grown out along the 
reached the 


409 


date from 1883 
parent organization wa 
formed as the Meriwether Hard 
1945, the John Deere 


divided from the hard 


The company 
when the 


vare ¢ In 
portion wa 
ware busine and the firm of 
Meriwether & Kirk was set up. It 
under that 
19534 


remaining 


until 
when Kirk 

tock and 
Earl Kirk 


operated name 
eptember 
bought the 
renamed the company 
Ine 

Karl Kirk, Ine ell 
John Deere 


ells metal 


principalls 
but also 
buildings and 


equipment, 
rain 
bins and some irrigation wells and 
equipment 

Kirk 
Paragould civie and church affai 
He ha Para 
vould for 16 years. He taught v 
agriculture at the high 
before 


take an active part in 


made his home in 
cational 
chool for 
into the farm equipment busine 
Many of hi 
among his good custome 

Kirk is president of the Para 
gould Chamber of Commerce, and 


ix Yyeal Lome 


former pupils are 


now 


ident or chairman of 
the board of the Kotary Club 
Young Men's Civic Club and First 
Methodist Church. He has long 
been active in the Mid-South Farm 
Equipment Association 


ha been pre 


Case Introduces New 
PTO Spreader Box 


THE NEW 125 PTO Spreade: 
box introduced by J. Il. Case Co 
Racine, Wis., handles 125 bushel 
has double bolted, double treated 
pine board and heavy acid resistant 
angle steel for reinforcement and 
ide rails 

Basic strength 
beams of five-inch cannel steel 
The beams meet to form the V 
type drawbar while extending well 


stems from two 


112 


unde: 

trength 
nee the 125 na a 
handy to the tractor oj 
erator, It permit 


operating conver 
ingle leve 
ontrol 
uw choice of tou 


T he 


conveyor and beater actions can be 


rate of application aprot 


operated independently for clean 


it convenience, Operators realize 


a complete cleanout compared to 
throwback at the 


manutfac 


forme! end of 


load 


turer New beatet! 


according to the 
design 1 aid 
to provide even spreading action at 
all time 

The 
equipped for 


hielded 
vertical 


powell take if 


adjustment 


action wher 
varied PTO 


jump-clutch is u 


to prevent bindin 
used with tractor ol 
height. A safet 
cluded to 
m All drive 
fully hielded for 
tions and long life 
Safe light draft 
provided in the 
wheel bearing A new shell 


igned to per 


protect drive mechan 
mechanism 


afety 


highwa tran 
tapered 


mechani 
port damage 
roller 
molding proce is de 
pro ket that are the 


counteres 


By mo 
tractor 


mit precision 


used with roller type drive chain take 
to give the Case 125° Spreadet 
mooth When op 


erating the 125,” it is never 


arv to leave the tractor 


field operation 
nece 


accord 


any adjustment 


Trade-Ins Can 
Pay a Profit 


manufacturer 


. 


Cocksnutt Introduces 
Side-Mounted Mower 
MopE! 321 Cockshutt-Kos« 


an addition to the 
marketed by 


mower 1 line of 
powered equipment 
Cockshutt Farm Equipment, In 
Bellevue, Ohio. The 


igned for 


ide-mounted 
use on the 
model 20 or 30 tractor 


effortl col 


mower is de 
company 
and feature fast 
trol with hydraulic o1 
lift 


mechanical 
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De wrsttR 





low cost 
tong life 








iia DEMPSTER 





Say Conwerlojelmasler 
WATER SYSTEMS 


new ¢ 


Dempster Convert-o-jetmaster lets you offer the Dempster: 
advantages of convertible water systems to fit most vivantages of the 
water conditions! No more trouble in areas where Quick conversion 
water conditions have mack other seals fail or operation without 
where falling water tables have made a single pur low investment 
yet models cho 


HP ball bearing 


pose water system ineffective. In the Convert-o 
jetmaster you get both durability and adaptability 
The filters in the patented cartridge stuffing bo» ‘ 
in the Convert-o jetmaster stand guard against sand 1 mpster Convert 
and grit filtering it out before it can reach the gals. of water 
packing This stuffing box means a better seal, low 90 ft. in deep 


power loss and more pumping power. A removablk For Trouble-Free 
Dempster Convert 


onstruction throug 


from 


bronze sleeve eliminates all wear on the motor shaft 


Write or call loday for neu 4 page 








DEMPSTER MILL MFG 
BEATRICE, NEBRASKA 


re 
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iaul is needed, If we find the pre 
ire is low, we feed oil into each 
cylinder to determine whether the 
valves or rings lie at the seat of 
the trouble. If the pressure is lov 
the oil is placed in the cyl 

inde the valves need repair. If 
the pressure comes up after the oil 

inserted, the rings need the 
work 

These standard checks will give 
a dealer a good idea about the con 
dition of the unit. After all | aid 
and done, when he has repaired 
the unit, he should repaint it. A 
gallon of paint on a used piece of 
equipment will bring in more rev 
enue than anywhere else. No deal 
er should be without a spray-gun 
for his repaint work. He'll be su 
prised at how good a re-worked 
unit will look after he repainted 
it 

I alway chedule repair and 
reconditioning work on used ¢ 
quipment as quickly as possible 
It's a proven rule, ‘the sooner re 
paired, the sooner you'll move it 
out’. I wholeheartedly agree with 
this statement. There’s no use let 
ting your investment stand around 
idle for days or even weeks with 
out having a chance to recovel!l 
your money in it 

After repair, I display my used 
equipment in as prominent a place 
as possible. My display lot is 60 
by 100° and approximately two- 
third of thi I used for di play 
ing used equipment. I have sign 
up in this area to attract the at 
tention of passersby, and I try to 
keep the lot looking as neat and 
well-arranged as possible. I rotate 
week or so 


just to give it a ‘fresh’ look, and 


my equipment every 


I keep the equipment wiped down 
as often as possible o it'll lool 
bright and shiny when I show it 
to a prospective custome! 

In addition to his display lot, 
McFarland run a“ one-minute 
spot three times a week following 
his regular radio program. He uss 
classified advertising periodically 
in the county weeklic but rarely 
in the local daily 

“My best advertising is the time 
honored ‘word-of-mouth’ adverti 
ing. I do everything within reason 
to treat my custome right | 
don't misrepresent my used ma 
chine I don't oversell them. A 
a result, when my customers are 
happy with their equipment, the) 
tell their neighbor and that 
the kind of advertising you can't 
buy at any price 

“I always give a 30-day wat 
ranty on all re-worked equipment 
I sell. The 


guarantee cover! an 
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Minneapolis-Moline Closes 
Louisville Plant 


made 
ll able 
It Va 


el cotton harve 


announcea 
te! 
and forage harvester 


be manufactured in Hop! 





defective part 
but does not cove! 
tery On my puarantec 
over backwards to help 
tomer if the expense 1 
onable. In this are: 
a lot of friend 
pens 

There 
might add 
ing the pa 
in the farm equipment 
McFarland 
these | don't be in 
to close a deal witl 
tradin 


continued 


higure 
as a busine , ane 
close Orne deal 
won't be the be 


itten not! 


I trade 

if | come out 

on it, TH tr 

I traded-down 

for an older one 

for another brane 

traded that one for 
id the boi 
had one of the 


° 


Von Equipment Co. 
Markets New Drill 
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Planned Sales Program 





Sunflower Announces 
Kub Klipper Pat 





YOUR HERSCHEL REPRESENTATIVE 
\ CAN TELL YOU HOW TO MAKE 
MORE PROFITS FROM SALES 


Ask the man from HERSCHEL how tor 

your margin of profit by featuring 

SCHEL repair parts and farm supplie 

HERSCHEL representative can p ; HERSCHEL 
elect the repair and fart I ‘ 

give better one ice to i H. 
with more profits and faster 

y He can t i how to keep pul 

economical! balanced. Let w HERSCHEI 

representative plan with 1 a program for 


’ 


more profitabie sale 


CUTTING PARTS AVAILABLE TO FIT 
ALL MAKES OF MOWERS AND COMBINES 


The big 326-page HERSCHEL catalog describes and illustrates the « plete HER 
SCHEI ne f cutting part available to fita ake f we ‘ t ‘ forage 
harvesters and swather and the large selectior her HERSCHEL repau 
parts and fart pplie r free copy toda ' . for the HER 


SCHEL wall chart showing par availabie to fit all make D eri wel 


t ! FACTORY AT PEORIA, ILLINOIS 
Branches. Omaha, Web Minneapolis, Minn 
Toledo, Ohio; Harrisburg, Pa; Auburn, # 


DISTRIBUTORS: BR. C. Cropper Co Mecen, Ge 
Southern Supply Co., Delles, Teras 


y 


. MANUFACTURING CO, INCORPORATED 
~“ . 


Ask your Herschel Salesman about “HERCROME Knives, 
Sections and Guards --the miracle of modern cutting. 





a new poultry netting 
from RED BRAND 


this 
wire 





II IIS fm MO, 





faat-1.¢-)- 
the 
ro fiii-ia-Jaler— 
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KEYLINE 


e won't bag « won't bulge « costs no more 


The extra reinforcing wire is what makes 
poultry raisers demand Keyline Poultry 
Netting 

Keyline Netting is actually woven 
around these reinforcing wires to give 


and it’s what keeps sales high. 


farmers a tight, straight, strong netting 
that’s easy to stretch. And it stays straight 
at the top and bottom, too. 

In addition to these extra wires that 
take the pull when stretching, Keyline is 


by the makers of 


KEYLINE 
RED BRAND 


made of copper-bearing steel, heavily 
galvanized against rust. 

The Keystone Steel & Wire Company, 
makers of the famous Red Brand Fence 
line, is backing up Keyline Netting with 
a hard-hitting merchandising and adver 
tising campaign to help increase your 
poultry netting sales 

Have a big supply on hand. It turns 
over fast! Send in your order today. 


KEYSTONE STEEL &@ 
WIRE COMPANY 


Peoria 7, tlilinois 


f 
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I Hull 
vradually 


and back on 


have that tra 
old ow. One of my custome! 


all interested in it, all of 
iden. The other day thi 


farmet! 
this tractor back there on the 
and said, ‘Well, when did 
th n? 
aid, ‘Oh, I’ve had it a while 
iid, ‘Looks pretty good 
an approving ¢ 


over it 


you 


and 


We I] | happe nmto KNOW 
particular farmer ha examined 
that particular tractor! 


been up in 
the cat 


been around it one W 


another at least a dozen time 


re Sut because the tracto! 


been on the move 


a fat a 
is concerned, he didn't re 
omething in one pot 
evel bod\ KNOW 
it around, give it a nev 


new urrounding 


ss MILKING MACHINE 
G REPLACEMENT PARTS 





alder 


abo it 


acto 
ed WeekK I 
Plannin 
aAliOny | 


n full 


1342698 OSD oan Woon Wem Wes “yo 


Get this Display Board FREE! 


Sets you up as Rubber Replacement Parts Headquarters for all leading 
makes of Milking Machines. 


Write today for full details. 


CROWN DAIRY SUPPLY CO. 


327 W. College Avenue Waukesha, Wis. 
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Cotton Supply Largest 
Since Prewar Years 





WHITAKER CUTTING PARTS 


One Piece Full-Width 


Universal Wearing Plate 





WHITAKER E-Z-OUT SICKLE KNIFE SECTION 
SE) «+ Mo Rivets To Cut ot Replace 
Change Knife Sections in Field 


Fit All Tractor Mowers—Sections 
Gripped Solidly Between TWO Knife 


Stops Separation of Knife 
Sections From Guard 


SY 


Plate 


Closes Knife Race—Keeps 
Out Trash and Dirt 


Backs 


Extra Strength With Double Knife 
Bark 





Cuts Field Shutdowns to 


_ Reduces Knife Whip—True Knife 
a Minimum 


Alignment—Smoother Cutting Ef 
ficiency 





Standard Equipment on 
Many Makes of Mowers 


WHITAKER ROTARY MOWER BLADES 


* Cutting Edges Carefully Ground 


Whitaker is one of the larg 
est manufacturers of orig 
inal and replacement parts 
for Binders, Garden Trac 
tors, Rotary Power Mowers, 
Tractor Mowers and other 
farm equipment 





Not Sheared 


* Electronic Tempered High Carbon 
Spring Alloy Steel 
© Mill Edged Steel Used 
¢ 60% of All Mower 
Manufacturers Use Ro 
tary Blades Made By 
Whitaker 


WRITE TODAY FOR 
COMPLETE INFORMATION 


<a THE WHITAKER MANUFACTURING CO. 


5719 W. 65th ST. CHICAGO, ILL. 
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FULLY GUARANTEED 


AS TO QUALITY, FIT AND FINISH 


Senece Fate, wey, _ GOULDS Balanced-Flow JET 
for Shallow Wells ” 


SERVICE SHARES GOULDS Water Systems 








W. R. C. Smith Publishing Co. 
Department SH-10 
CARPENTERS VLE, TLL. 896 Peachtree St., N.E. 

_ Atlanta 5, Georgia 


4 
Please enter my subscription to SOUTHERN HARDWARE for 


Patterns are available for practically all plows, years 
listers, middl+breakers in No. 1 soft center or 
No. 2 crucible steel of the highest quality ob- “oO Box or 
tainable. Send today for catalog. Street and Ny 
City 

STAR MANUFACTURING COMPANY 

DIVISION OF ILLINOIS IRON & BOLT CO 

CARPENTERSVILLE, ILLINOIS. U.S.A (EST. 1873) 


Firm 


Enclosed find $2.00 
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Ledwaducing Te Cruand Hew Lillesion 


ROTO-SPEED 


THE LOW-COST ALL-PURPOSE 
rotary cutter every farmer can own! 


The opens a big, new market! 


Here's a precision-made cutter that cuts stalks, mow nce. What's more, built into the \ ec man 
pastures, clears vine-choked land a full 60-inch swath performance featur { pe mpact blade 
Yet the JV is priced so low just about every customer (patent applied for) tl 
you have can afford it f 

A unique, streamlined design is responsible for its low 
price tag i design that lowers weight, reduces th 
number of parts without sacrificing strength or perform 


J jOINS THE FAMOUS LINE OF LILLISTON ROTO-SPEED ROTARY CUTTERS 


Se ee ee eee ILLISTON IMPLEMENT COMPANY, Albany, Georgia 


’ Ever ere Roto Speeds 
re doing a tremendous on farms, ranches ' tor Rot 
orchards, parks, highways and military installa 


tions. Roto-Speeds are loaded with sales appea! 
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for 1956 
Get Lined Up NOW for the | 
Expanding market for Sprinkler | 


Type Irrigation Units - Powered 
by WISCONSIN Heavy-Duty 
oled- ENGINE » oan 


a 
The hottest thing in agriculture today is SPRIN 
KLER IRRIGATION for more profitable, surer 
production of farm crops, in practically all areas 
And Wisconsin-Powered Irrigation Pumping Units 
are just about the hottest things in new, much-in- 
demand farm equipment 






Veo 






4 


* 
- 
. x ~ 









Irrigation pumping service, above everything else, 
calls for a HEAVY-DUTY Engine ae igned 
and built to handle a constant load under continu 
ous operating conditions. The Wisconsin Model 
VG4D 36 hp. engine, illustrated here, is especially 
Tailor Made” for this kind of service. Its heavy 
duty features include heat-resistant Stellite Steel 
exhaust valves and valve seat inserts; positive 
type valve rotators; automatic high-temperature 
safety switch; tapered roller bearings at BOTH 
ends of the crankshaft; rotary type, high tension 
OUTSIDE Magneto with Impulse Coupling and 
extremely efficient AIR-COOLING at operating 
temperatures up to 140° F features that stand 
for low maintenance cost and “Most H.P. Hour 
of on-the-job Service 
Don't pass up the sales and profit opportuniti« 
that this rapidly expanding market offer Sell 
complete, correctly engineered pumping units, as 
upplied by leading manufacturers of irrigation 
pumps And be ire to specify the best known 
most widely accepted power units in the farm field 
WISCONSIN HEAVY-DUTY AIR-COOLED 
ENGINES! Write for bulletin S-181 


WISCONSIN MOTOR CORPORATION 


World's Largest Builders of Heavy-Duty Air-Cooled Engines 
MILWAUKEE 46, WISCONSIN 
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Be sure the Glass Cutter you buy is a FLETCHER 


It is the name that has been associated with better glass cutters since 1903. The 
FLETCHER can be depended upon for uniform quality and long service. FLETCHER 
Glass Cutters are unconditionally guaranteed. 


The machine that has 


FLETCHER hi made glass cutting history 


Thousands of these FLETCHER Autom. 
3 { Cutting Machines have been sold. The process « 
‘sy jlass has been so simplified any store cl 
¥ woman, can dependably cut a piece of glass te 
er's exact requirements. This has materially swelled the 


nual profits in many retail stores where glass could 


’ 
4 not formerly be handled 


A. When mounted on a glass rack. this machine enables 
you to maintain a4 profitable glass department requir 
if 9 but 10 $a + of floor space Ask yo iv jobbe r fi; r 


further informatior 
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order 
direct 
from 

your 
implement 
maker 


Kewanee No 


Your implement maker knows what discs are be 
tillage tools ... the type, size and quality that will 5 
customers the best and longest service. 


That’s why it’s so important to order replacement 


direct from wou) mmplement ne ve , ~ arteny A hat ; in ersoll 
Oripveitial Gil if} vf i ‘ . 


be sure they’l! duplicate t! 


You can take our word for it ause Ing oll mak oth 
original and replacement di r al ading ! Fext Dies 
companies, 


Like all the other 
Rom« Plow ha e their o% ’ in| ) cific; o ng 
soll supplies both original and genuine rey me! INGERSOLL 
each manufacturer, made ris f; le 
What’ more, the e dis nad ( oll a PRODUCTS 
TEM-CROSS® steel —the cross rolled steel that’s super- 

hat’s P 
resistant to plitting, curling, abra ion and impact. . : DIVISION 
To be sure you get the best replacement dises for the line of BORG- WARNER CORPORATION 


1! 


implement 3 You sell, order direct from your implement maker. 1000 W. 120th S*t., Chicago 43, Iilinols 
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